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AnHoTtanus. Beedenue. Ha ceronusiHuil eHb CYIIECTBYET OOJIBIIOE KOJHIECTBO METOAOB KOHKYPEHTHOIO aHAIN3a, IOMOTAIOIIHE KOMIIa-
HHSM TIPOAOJDKATh U Pa3BUBAThH JEATEIbHOCTh HAa PHIHKE. DTOT STAll SBJIACTCS OJHMM U3 BaXKHEHIINX, HA KOTOPOM CTPOMTCS OymyIias CTpaTerus
Pa3BUTHS OpraHW3aluy. EcIM WrHOpPUPOBATH aHAIN3 KOHKYPEHTOB, TO KOMIIAHHS Ha CTapTe PUCKYeT COBEPIIUTH OIIMOKH, KOTOPHIX MOXKHO OBLIO
n3bexarb. C ApYyroi CTOPOHBI, XOPOILIO MPOBEACHHOE HCCIIEI0BAHNE PIHKA 1aeT BO3MOXKHOCTD OJIArONPHATHOrO Pa3BUTHS, MUHUMH3HUPYsl OCHOBHBIC
pucku B Havane aesrenbHocTH. Ifens. Pa3paborka MeToa, COBEPIICHCTBYOIIETO MPOLECC IPOBEACHNSI KOHKYPEHTHOTO aHAIM3a HPOMBIIIICHHbIX
NPeIIPUATAHA Ha NPUMepe THIICOBOH oTpaciu. Mamepuanst u memoodst. B pabore mpoBoaUTCS HCCIEAOBaHUE HauboJiee TpaJAUIHOHHBIX METOIOB
MPOBE/ICHHs] KOHKYPEHTHOrO aHallk3a. MeToquuecKyr0 OCHOBY pa0OThl COCTABUIIM TAaKUE METOABI aHaiu3a, kak: 1) SWOT-anamus [1]; 2) PEST-
ananu3 [2]; 3) SPACE-anamu3 [3]; 4) mozmens msitu cit [loptepa [4]; 5) cpaBHHTENbHBIA aHatu3 [S]; 6) HccIenoBaHus BHYTPEHHHUX IOKa3aTenei
otpaciu; 7) KOHKYpEHTHasi KapTa peiHKa [6]; 8) meromuka 4P [7]; 9) marpuna skpanusannu 6usneca General Electric [8]; 10) SNW-anamus [9];
11) npsimoii merox [10]; 12) xocBenHslit Meton [10]. Pesyromamor u oocyxscoenue. B xone paboTbl ObUI0 OOHAPYKEHO, YTO MPEATOKEHHBIA METOA
KOHKYPEHTHOT'O aHaJIi3a UMEEeT BBICOKMI YPOBEHb TOYHOCTH, OKA3BIBAIOIIMI TEKYIEe IIOJI0KEHHE OPraHU3alMH, 8 TAKXKe MO3BOJIET pa3padaThl-
BaTh aJJATUBHYIO CTPATETUIO PA3BUTHA. 3aKniouenue. TakuM 00pa3oM, NPEIIoKEHHAs! METOAUKA SIBIISIETCS. ONTHMAIBHBIM CIIOCOOOM HCCIISIOBAHS
J10001 KOMIIAHUU NPOMBIIUIEHHOW oTpaciu. briarogaps paspaboTaHHON METOAMKE KOHKYPEHTHOIO aHaJIM3a MOXHO C JIETKOCTBIO OTCIIEUTh, KaKHe
(hakTOpbI KOHKYPEHTOCIIOCOOHOCTH SIBJISIOTCS CHIIBHBIME CTOPOHAMM KOMIIAHMH, a Kakue ciaObiMu. Ha ocHOBE pe3ynbTaToB BHYTPEHHErO aHAIM3a
KOMITaHHY MOJKHO Pa3paboTaTh afanTHBHYIO CTPATeTHIO ¢ HHIMBUIyaIbHBIM IUTATHOM Pa3BUTHS BCeX (PaKTOPOB KOHKYPEHTOCIIOCOOHOCTH
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Abstract. Introduction. Currently, there is a large number of competitiveness analysis methods that help companies continue and develop their
activities in the market. This stage is one of the most important on which the future development strategy of the organization is based. If you ignore
the analysis of competitors, then the company risks making mistakes at the start that could have been avoided. On the other hand, a well-conducted
market research provides an opportunity for favorable development, minimizing the main risks at the beginning of the activity. Goal. The study aims
to develop a method that improves the process of conducting competitiveness analysis of industrial enterprises using the example of the gypsum in-
dustry. Materials and methods. The paper examines the most traditional methods of conducting competitive analysis. The methodological basis of the
work was formed by such methods of analysis as: 1) SWOT analysis [1]; 2) PEST analysis [2]; 3) SPACE analysis [3]; 4) Porter's Five Forces Model
[4]; 5) Comparative analysis [5]; 6) Research on internal industry indicators; 7) Competitive market map [6]; 8) 4P methodology [7]; 9) General Elec-
tric Business Screening Matrix [8]; 10) SNW analysis [9]; 11) Direct method [10]; 12) The indirect method [10]. Results and discussion. In the
course of the work, it was found that the proposed method of competitive analysis has a high level of accuracy, showing the current position of the
organization, and also allows for the development of an adaptive development strategy. Conclusion. Thus, the proposed methodology is the optimal
way to study any company in the industrial sector. Thanks to the developed competitive analysis methodology, it is possible to easily track which
competitiveness factors are the strengths of the company and which are the weaknesses. Based on the results of the company's internal analysis, it is
possible to develop an adaptive strategy with an individual paid development of all competitive factors.
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Beeoenue | Introduction. [Ins Toro 4roObl CHU3UTh PUCKHU M MOBBICUTH 3((PEKTUBHOCTH CBOCH Jes-
TENBHOCTH, KOMIIAaHUU JIOJKHBI TPOBOJUTE COOCTBEHHBIE UCCIICIOBAHNS, HAPABJICHHbIE HA U3yYEHHE KITIO-
YeBBIX KOHKYPEHTOB U OTPACIIH B IIETIOM. DTOT 3Tall SBJSIETCA OAHUM W3 BOXKHEHIINX, HA KOTOPOM CTPOHUTCS
OymyImasi cTpaTerusi pa3BUTHsI OpraHu3alui. Eci nrHopupoBaTh aHAN3 KOHKYPEHTOB M OTPACIH WA MIPO-
BECTH €0 B HECOOTBETCTBYIOIIEM BH/IE, KOMIIAHHSI HA CTAPTE PUCKYET COBEPILUTH OLIIHMOKH, KOTOPBIX MOXKHO
0bu10 OB M30exkaTh. C OPYToil CTOPOHBI, XOPOIIO MPOBEACHHOE HCCIIEAOBAHNE PHIHKA JAeT BO3MOXKHOCTH
OIaronpHUATHOTO Pa3BUTHS, MUHUMHU3UPYS OCHOBHBIE PUCKH B Hadaje JesTeIbHOCTH.

Mamepuanvt u memoowt ucciedosanuii | Materials and methods of research. Ha ceroausinuii aets,
CYIIECTBYET OOJBIIOE KOIMYECTBO METOAOB KOHKYPEHTHOT'O aHallM3a, MOMOTAIOIINE KaK HAYMHAIOIINM, TaK
¥ TaBHO (pyHKIMOHHUPYIOIIUM KOMITAHUSAM MPOJODKATH M Pa3BUBATh NIEATEIBHOCTD Ha PBIHKE. TpaannnoH-
HBIMHM METOJJaMH1 KOHKYPEHTHOT'O aHAJIN3a SBJISIOTCS:

1) SWOT-ananus; 2) PEST-ananus; 3) SPACE-ananu3; 4) moaens sty cun [loptepa; 5) cpaBHUTENb-
HBI aHau3; 6) UCCIIeOBaHNS BHYTPEHHHUX ITOKa3aTeNnel oTpacin; 7) KOHKYpeHTHas KapTa pPbIHKA; 8) METO-
nuka 4P; 9) marpuna skpanmsanuu Ouszneca General Electric; 10) SNW-anamu3s; 11) mpsimoii mero;
12) KOCBEHHBIH METO/T.

Pesynibmamot uccnedosanuit u ux oocyycoenue / Research results and their discussion. Asrop manHoro
WCCTIEZIOBaHUS TIpeJIaraeT COOCTBEHHYIO Pa3pa0OTKy KOHKYPEHTHOTO aHali3a, HAIpaBICHHYIO Ha H3y4eHHE
OTpaciy B IIEJIOM U Ha BBIPA0OTKY aIalTUBHOW CTPAaTEruy pa3BUTHS, OCHOBAHHOM Ha TOMYYEHHBIX BHYTPEHHHX
Y BHEIIIHUX IMOKa3aTessx. KoHIenums ocHOBbIBaeTCsl Ha aHaum3e 10 KouYeBbIX (pakTOPOB KOHKYPEHTOCIOCO0-
HOCTH, OTHOCSIIIIUXCSI K BHYTPCHHEH M BHEIIHEH cpeaM XO3sIMCTBEHHOM JesTebHOCTH Kommanuu: 1) Product
(mpomyxkT); 2) Producing (mpousBoactso); 3) Price (uena); 4) Presence (mpucyrctsue); 5) Promotion (mpoasrke-
uue); 6) Progress (mporpecc); 7) People (kaaper); 8) Position; 9) Politics (momuruka); 10) Precaution (yrpo3ssr).

Takum o6pazom, B HOBoW mozenu «10P» mpemnmaraercss HampaBUTh BEKTOP WCCIEAOBAaHUS Ha aHAIH3
BHYTPEHHUX M BHENIHHX (PAKTOPOB, BIMIONINX Ha JEATEIHHOCTh KOMIIAHMI B MacmiTabe camMoi OTpaciu
nocienyomeld pa3padoTKoN alanTUBHOW CTPaTETHH, YYUTHIBAIONICH BHYTPEHHHE TMPEUMYIECTBA U BHEII-
HUE yrpo3bl. B HOBOW KoHUenuu Obutn ompeneneHbl 10 mepeMeHHbIX: 7 — HalpaBiIeHbl HA BHYTPEHHUH
aHanm3, 2 — 0TOOpaKAIOT BHEIIHEE BIWSHUE M | yHUBEpCaabHBIN (hakTop — POSItion. ABTOp cUMTAET MyHKT
«TIO3UIHUS YHUBEPCAIHHON MEPEMEHHOMN, T. K. MMO3UIIHS OPraHU3allii MOKET PaCCMaTPUBATHCS KaK C TOUKU
3peHUs BHEIIIHETO aHaJIM3a OTPACIIH, KOT/Ia OHa UMEET XOPOIIYIO JIONI0 PhIHKA U SBISETCSA OJHUM U3 KITIOUe-
BBIX UTPOKOB, TaK M OTPaKEHHWEM BHYTPEHHETO aHain3a (UPMBI, OTpakas BHYTPEHHEE TOJIOKEHHE KOMIIa-
HUU, TEMIIBI ee pa3BuTHs. B paMkax MaHHOTO MCclenoBaHus ObLI pa3paboTaH KOMIIEKC CHHOHHMOB, C T10-
MOIIbIO KOTOPBIX PYKOBOJICTBO OPTaHU3AIMN MOXKET JIaBaTh OLIEHKU (PaKTOPOB KOHKYPEHTOCTIOCOOHOCTH.

Ha pucynke 1 mpencraBieHbl 4 MyTH CTpaTerus pa3BUTHSI OpraHM3allMM Ha OCHOBE TOJIYYEHHBIX pe-
3yJIBTaTOB: KOHCEPBATHBHAsS, arpecCUBHAs, 0OOPOHUTENFHAS U YMEpeHHas1. B pesynbTaTe pacuera KaKaoro
W3 TIOKa3arenel OyleT MOCYMTaHO, Y KaKOH M3 MPE/UIOKEHHBIX CTpaTeruii OoJbliee KOJUYECTBO BEKTOPOB
pa3BuTHs, U OyJIeT BHIHO, KAKOW W3 MPEJIOKEHHBIX CTPATErHid JIydlle MpHICPKUBATHCS, HA OCHOBE YEro
CO3/1aTh AJANTUBHYIO CTPATETHIO JUIsl KOHKPETHOW opranm3anuu. [IpemmaraeMmyo METOINKY MOKHO HCIIOJb-
30BaTh JJIS WCCIIEJOBAaHUS APYTUX OTpacield, MeHssd (akTopbl KOHKYPEHTOCIIOCOOHOCTH M pa3padaThiBas
AIallTUBHYIO CTPATCTHUIO PA3BUTUA UCXOOA U3 KOHKPETHOTO IMMOJIOKCHHUA OpraHu3aliu B OTpaciin.

KoHcepBaTuBHas crpaTerus ArpeccuBHas cTpaTerus
g
YMepeHHas cTpaTerus O6opoHuTeNbHAS CTPATErHsl

Puc. 1. Tunsl cTpareruii B 3aBUCUMOCTH OT cpeHux nokasateneit / Fig. 1. Types of strategies depending on averages
*Ucrounuk: cocrasiieHo asropom / Source; compiled by the author
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Jnsa xaxxnoro dakropa P Obuta pazpaborana cOOCTBEHHAs cUCTeMa (PaKTOPOB KOHKYPEHTOCIIOCOOHOCTH

(Tabmuna 1).

Tabnuya 1/ Table 1

Cucrema GakTOpoB KOHKYPEHTOCIOCOOHOCTH KAXKI0M nepeMeHHO¥ /
A system of competitiveness factors for each variable

Hazsarue . Daxmop 1 Daxmop 2 Daxmop 3 Daxmop 4
nepemeHHou
1. Product (ITpomyxr) Hamyaue ToBapoB-| JKW3HEHHBIH LUK KauecTBo npoykra Kon-Bo ToBapoB ¢uar-
HAJIOTOB y KOHKYPEHTOB MaHOB
2. Producing Hammame cobcrBenHoro|O0bseM  BoImyckaemoid| [lotenmman pocra mpo-|IlepcniekTiBa — pacim-
(ITpom3BozcTBO) MIPOM3BOJICTBA MPOJYKLIMH B 4ac M3BOJICTBEHHBIX MOIIHO-|PEHHS TIPOU3BOICTBA C
cTeif ¢  WMEIOMIMMCS| TOMOIIBIO I0M. 000py-
00opyIoBaHIEM JIOBaHUSA
3. Price (Ilena) Pozamanas OrroBast VYposeHs ymoBnerBopeH-| [lepcnextuBa ornTrmu-
HOCTH AWCTPHUOBIOTOPOB |3aIMH CTOUMOCTH
4. Presence Homst ¢upmer Ha no-|IlepcriektiBa Bhixoma B|Tekymee — kommdectBo|MacmTad — MOCTaBKH
(IlpucytcrBue) KaJIbHOM PBIHKE HOBBIE PETHOHBI PETHOHOB TOCTaBOK NPOJYKLIMH B IIEJIOM
5. Promotion Y3naBaeMocTh OpeHma | PasHooOpasue dopm|YacTota mokaza pekia-|PasmMep — pexiaMHOro
(IIpoxmxenue) MapKETUHIOBOTO  IIPO-| MBI OromKeTa
JIBHOKECHHUS
6. Progress (ITporpecc) | Temmbl pocta mpuObLin | TeMmbl  MOACpPHH3AIMH| YBEIMUCHHE TOBapHBIX| TeMIbl pocta KBajd-
000py/I0BaHUS HOMCHKJIATYp B T'OJ[ (buKaIMK repcoHaa
7. People (Kampsr) Tekymas creneHb KBa-| YpoBeHb ynoBieTBopeH-| leduuur kagpos TekydecTs KagpoB
JpUKAIIH HOCTH YCJIOBUSIMH TpYyJia

8. Position (ITo3wurws)

Jons pplHKa Ha JIOKab-
HOM YpOBHE

Hcnonp3oBaHue MOIITHO-
CTe! KOHKYPEHTaMU

Hons peiHKa B MaciiTa-
0ax oTpaciu

YpoBeHb CBA3U C IO-
CTaBIIUKaMH

9. Politics (ITouTrka)

CTenenp UCIOIL30BaHNUs]
OTE€YECTBEHHBIX TEXHO-,

3aBUCUMOCTh OT JKCIIOp-
Ta

YpoBeHb  CTaOMIEHOCTH
OTpacid MpH BHEIIHUX

YpoBeHb 3aBUCUMOCTH
OT WMIIOPTa PECypcoB

JIOTHIA ¥ pecypcoB W3MEHCHHSIX 1 TeXHOJIOTUH
10. Precaution (Yrpossi) |Wcuepnanne  3amacos| [losiBienue ToBapa-| [lanenne peHTabenbHO- BosMokHOCTE  BXOZa
CBIPbSL M CJIOKHOCTB B|3aMEHHUTENS y KIFOYEBO-|CTH IPOM3BOJICTBA WHOCTPaHHBIX KOMIIa-

pasBemke W JIOOBIYe

HOBOI'O Kapbepa

TO KOHKYpEHTa

HUI1 Ha PHIHOK

[TponsBeseM pacyeThl C TOMOIIBIO IKCIIEPTHOH OIEHKH KaXI0ro u3 10 (pakTopoB KOHKYPEHTOCIIOCO0-
HOCTH HMCCJIEJlyeMOH OpraHH3alliH, OTOOpPAa3uM MX Ha OCH KOOpIWHAT. B Tabnuue 2 n Ha pucyHkKe 2 mpen-
CTaBJICHBI PacYeThl IKCIIEPTHOI OleHKH (hakTopa «Producty (mpoaykr).

Tabnuya 2 / Table 2

Pacuersl SxcniepTHOI oueHkH (pakTopa «mpoaykt» / Calculations of the expert
assessment of the product factor

*MIcTOYHUK: paccyuTaHo aBTopoM / Source:

Hanugne ToBapoB-aHAJIOrOB y KOHKYPEHTOB MHOTO 0 |1 (2 |3 |4 |5 |wmano 4
JKv3HEeHHBIN UK HaYaJIbHBINA 0 |1 (2 |3 |4 |5 | xoHeUHbII 5
KavecTBo npojaykTa HHU3KO0e 0 |1 (2 |3 |4 |5 | Beicokoe 5
| Kon-Bo ToBapos ¢pnarmanos MaJo 0 |1 |2 |3 |4 |5 | wmHoro 4

calculated by the author

[Togo6HBIM 006pa3oM ObLTH TPOBEAEHBI pacueTh clieayromux 9 ¢pakropos. Takum oOpa3zoM, aHATH3UPYS
PUCYHKH, MBI BUIUM, YTO KOMIIAHUSI UMEET XOPOILIWE MOKa3aTeln B CpeJHEM Mo oTpaciu. biaarogaps cob-
CTBEHHOMY TPOHM3BOJICTBY TOJTHOTO IIMKJIa KOMITAHUS UMEET BO3MOXKHOCTh ONTHMHU3HPOBATH CTOUMOCTH KO-
HEYHOW MPOJYKLMH, CIEANUT 32 YPOBHEM TEKYUYeCTH KaJpOB U WX KBaTH(UKALMEH, 3TO MO3BOJSET YACPKH-
BaTh HU3KHI YPOBEHB 1IEH Ha JIOKAJLHOM PBIHKE WM B OMMKaWIIMX PETHOHAX, OJHAKO IPH TPAHCIIOPTHPOB-
K€ B Jpyrue PerruoHbl KOHEYHas CTOMMOCTH CYIIECTBEHHO YyBEIMUYMBaeTcs. M3 TaObmuiel BUIHO, YTO, He-
CMOTpSI Ha HATAXKCHHYIO CUCTeMY (DYHKIIMOHHPOBAHHUI, KOMIIAHUS BCE XK€ IMOJIBEPracTcsl BHEITHEMY BITHUSI-
HUIO, T. K. IPAKTHYECKH Bce 000pPYJOBaHHE SBIAETCS UMIIOPTHBIM, KaK M HEKOTOpPBIE PECypChl, Harmoaooue
XMMUH, KOTOPOE KOMIIAHUS NTOJIHOCTHIO UMIIOPTUPYET U3BHE.
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Puc. 2. Pacuetsi akcniepTHO orieHKu (hakTopa «mpoaykt» / Fig. 2. Calculations of the expert assessment of the product factor

*Ucrounuk: cocraBineno asropom / Source: compiled by the author

Hanee B Tabnuiie 3 mpoBezieM pacdeT CpelIHUX 3HAUYEHHH MO KaXKJIOMY MOKa3aTento (pakTopoB KOHKY-

peHTOCHOCO6HOCTH U TIOKa)KeM a0CONIOTHOE CpeAHCE 3HAYCHUC — cpez[Heaqu)MeTquCKy}o MMPpOU3BOJHYIO
BCCX CPpCAHUX IOKa3aTesIeH.

Tabnuya 3 / Table 3

Cpennue 3nayeHust pakTopoB KOHKYpeHTOcnocooHocTu / Average values of competitiveness factors

Abconromnoe

No Haumenosanue gpaxmopos Cpeonee 3Hauenue
cpednee 3Hauenue
1 Product (ITpoaykr) 45
2 Producing (ITpou3BsojcTBo) 4,25
3 Price (Ilena) 3,75
4 Presence (IlpucyrctBue) 4
5 Promotion (ITpoBmxenue) 3,75 4
6 Progress (ITporpecc) 4,25
7 People (Kaapsr) 4,25
8 Position (TTo3utms) 4,25
9 Politics (ITonuTrka) 3,5
10 | Precaution (Yrpo3si). 3,5

AH&HHSI/IPYH Ta6n1/1uy, MbI BUJJHUM, 4YTO HauOoJIbIIIce 3HAUCHHE IIPOCJICKUBACTCA B IIATHU (1)aKTOan: JIn-

aepoMm siBisiercst product (mpoaykT) co cpenHuM 3HadeHueM 4,5; producing (mpousBoacTBO), Progress (mpo-
rpecc), people (;roan) u preeminence (mpeuMyInecTBa) ¢ HeOOMBINM OTCTaBaHueM — 1o 4,25, CaMbIM HU3-
KHM CPEIHHMM IOKa3aTeaeM SIBISOTCS daxTopsl Politics (monurtuka) u precaution (yrpossr) — 3,5; abcomroT-
HOE CpejlHee 3HaueHHe PaBHO 4 — XOPOIIUH 1oKa3aTesb 1Mo oTpaciu. Tabnuna 4 oTpakaet BLIOOp CTpaTeruu
Ha OCHOBE Pe3yJIbTaTOB CPEIHUX 3HAUCHHH.

Tabnuya 4/ Table 4

BbIOOp cTpaTerun Ha OCHOBe pe3yJbTaTOB cpennux 3HadeHuii / Choosing a strategy based
on the results of averages

Oboponumenvhas Ymepennas

Koncepsamusya}l

Aepeccusnas

<2 2-35

3,6-4.4

>45
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B nipoBesieHHOM BBIIIE UCCIICOBAHUH, T€ HA OCHOBE MOJYYCHHBIX JTAHHBIX CTPOWJICS BEKTOP, IMOKA3bIBa-
FOIIHH, KAaKOW U3 CTPATerHidi CTOUT MPHJICPIKUBATHCS, MBI BUJIUM, YTO OOJBIIMHCTBO (PAaKTOPOB MO Pe3yJbTaTaM
pacdeToB Oosee OIM3KHM K KOHCEPBATHBHOW CTpAaTEruil. JDTOT K€ Pe3yNIbTaT ObUT MOTYUYeH MPH PacueTe CPEeIHNX
nokaszareneil. TakuM 00pa3oMm, JUIsl UCCIIEyeMOW KOMITAaHUH PEKOMEHITYeTCs pa3pabaThiBaTh MEPONPHATHS IS
CO3/IaHUsSI ¥ pealTi3alliyl CTPATETHH JJAHHOTO THMa. B Tabmuiie 5 yka3aHbl OCHOBHBIC PEKOMEHAIMHY IS pa3pa-
OOTKHU CTpaTEeTHH B PE3yJIbTaTe MOJYYCHHBIX CPEIHUX TIOKa3aTelie Ha PUMEPE THIICOBOM OTPaCIIH.

Tabruya 5/ Table 5

OcHOBHBIE CTpaTeru M ux 3ajavv B 3aBUCUMOCTH OT IMOJYYCHHBIX CPEAHUX nmokKasareJjiei /
The main strategies and their tasks depending on the averages obtained

Daxmop
KOHKYPEHmMOCnocoOHoCmuU

ba3zosas
KOHYyenyus

Cmpameaus pazsumus

1

2

3

1) Product (mpoayxr)

ArpeccuBHas

1) CoBeprieHCTBOBaHHE CBOMCTB IPOM3BOANMBIX TOBApOB;

Il) Pa3paboTka yHHKaIbHBIX TOBAPOB, HE MMEIOLIMX aHAJIOTOB y KOHKYPEH-
TOB,;

111) ITpon3BoACTBO HOBOTO TOBapa ISl HOBOM ayTUTOPUH

I1) Producing (mpowusson-
CTBO)

KoHcepBaTuBHas

1) Pa3paboTka MepONpHUsTHI, CTUMYJIMPYIOIIHE U ONTUMH3UPYIOIIKE IPO-
11ecC IPOU3BO/CTBRA;

I)Monepam3armst 000pyIOBaHUS;

111) [IpoBeneHIe MEPOIPUATHIA TIO POOOTH3AIMI 1 ABTOMATH3AIIMH IIpoIiecca
TIPOH3BOJICTBA;

IV) Ha ocHoBe mMeronmxcsi JaHHBIX O MPOAAYKaX CKOHLEHTPHPOBATh IPO-
IIeCC MPOM3BOJICTBA Ha T€ TOBAPBI, ABJIIOMIMECS (DIarMaHaAMH.

I11) Price (uena)

KOHCCpBaTI/IBHaﬂ

1) CaHmxenme cronmocTy Oarofapst ONITUMH3AIINN IPOU3BOJICTBA;

I1) TTorck HOBBIX MOCTABIIMKOB C 0OJIee BHITOAHOM IICHON 3aKYTIKY;

111) OnTumu3aLis 3aTpaT IMyTeM MPOBECHHS MOMUTHKHU Ae3HHBECTHPOBAHNS,
1V) TIpoBenieHue TOTUTUKH CTAOMIM3aLHs PHIHOYHOM M ONITOBOM CTOMMOCTH
TOBAPOB;

IV) Prescence (mpucyT-
CTBHE)

KoHncepBaTuBHas

I) ITonck HOBBIX MEPCHIEKTUBHBIX PHIHKOB COBITA, IPOBEICHUE UCCIICIOBAHMS
OTKPBITHS (PUITHAJIOB Y KOHKYPEHTOB;

I1) ITpoBeneHne MEPONPUATHIA IT0 COXPAHEHHIO M YBETIMYCHHUIO JOJM HAa KOM-
MIAHWH Ha MMEIOIINXCS PBIHKAX COBITA;

1) TIpoBenenne PUHAHCOBOTO aymuTa HA TPEIMET BO3MOXHOCTH PA3BUTHS
MPOM3BOJICTBA HA HOBBIX PHIHKAX JUISI CHIDKEHHS] CTOMMOCTH,

IV) TlocTosHHBIE MOHHTOPHHI TeKyIled OOCTAHOBKM B  OTpaCiH;
V) @opmupoBaHHE HOBOW CHCTEMbI MOTHBAlMK I HaiMa BBICOKO-
3((}EeKTUBHBIX YNPABISIOIMMX U YHPOIIEHWE TIpollecca  YIpPaBIICHUS
(rmmanom

V1) PazButie qunepckoit cetu

V) Promotion (mpoasuxe-
HHE)

KoHncepBaTuBHas

) HaiiMm BBICKOKOKBATH()UIIMPOBAHHBIX MAapKETOJIOTOB / KONHPOBAHHE
MAapKeTHHIOBBIX CTpaTeruii KOHKYPEHTOB (BHEIIA peKiaMa), oOpalieHue B
MapKEeTHHIOBYIO KOMITAHHIO;

I) TlpoBenenwe (HMHAHCOBOTO ayaWTa HA TPEIMET BO3MOXKHOCTH
ONTHMH3ALMHY PEKIIAMHBIX PACX0/IOB;

111) M3yyenue npenmnoyTeHuii moTpeOuTeNneii 1 TeX I3MEHEHHUI, KOTOPbIC OHH
XOTesn Obl BUAETh B TIPOYKIMH MO CBOWCTBA, aHAIM3 HOBOTO aCCOPTHMEHTA
KOHKYPEHTOB, HCCIIe/IOBAaHUE 3apyOe)KHBIX PHIHKOB;

V) TlocTOsIHHBII MOHUTOPHHT TEKYILEH OOCTAHOBKH B OTPACIIH;

V) TectnpoBanue BceX HOBBIX BHIOB PEKJIAMBI JUIsI CTHMYJIMPOBAHMS MPO-
JIa%K C TIOCJIEYIOIIEH ONTUMHU3aIEH;

VI) Progress (porpecc)

KoncepBaTuBHas

I) Co3manme MeponpusITHii MO MOAACPKAHUIO TEKYILETO YPOBHS Pa3BUTHSA
KOMITaHHHY;

I) MuBectipoBanue B HOBBIE paspadoTku, HUOKP, coTpymHIKOB U Mapke-
THHT;

1) PaspaGotka 3(GHEKTHBHOIO MeXaHH3Ma BEPTHKAIBHOM CTPYKTYPHI
YIpaBIICHUS BCEX TIOAPA3ICIICHUN,

IV) Pacimpenne KoinuecTBa 3amacoB ChIPbS VISl IOJUIEPXKAHUS TEMIIOB
NIPOM3BOJICTBA;
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VII) People (xampsr)

KoHcepBatuBHast

1) IIpoBeneHIe MEpOTIPUATHIA COKPAIICHISI TEKYJeCTH KaJIpOB;

Il) Yiyumenue ycnosuii Tpyna;

111) TlocTostHHOE TIOBBIILIEHNE KBATH(HKALMI COTPYIHHKOB 32 CUYET OpraHH-
3aluy;

IV) Pa3paboTka MexaH3Ma THOKOTO M OBICTPOTO IBIKEHHS KaJIPOB TI0 Kapb-
€pHOMH JIECTHHULIE;

V) Viyumienne paGoThl OTIENa KajpoB: TIIATENBHBIH 0TOOp COTPYIHHKOB
IJTS HaiiMa;

VI) ®opmupoBaHHWe HOBOM CHCTEMBI MOTHBAIMM Ul HaiiMa
BBICOKOO((PEKTUBHBIX YIIPABILIOMINX TS YIPOIICHIS IPOIecca yIpaBIeHNS
(hrymanom/prumanamMu

VII1I) Position (mo3urs)

KoHcepBatuBHast

I) TIpoBeneHne MepOTPHATHI MO COXpPaHEHWIO BHYTPEHHEW CTaOWIBHOCTU
KOMITaHHH;

I1) CoxpaneHnue TeKyIIeii JOTH PHIHKA,;

Il) Yiyurienwe TeKylero ypoBHSI TEXHOJOTMUYECKOW OCHAIEHHOCTH, (u-
HaHCOBOTO 00eceueH s KOMITaHUH, 00BEMOB IIPOU3BOACTBA, KBATU(UKALINN
KaJIpOB;

IV) PazpaboTtka mporpamMsl ¢ LETBIO JUHAMHYHOTO Pa3BUTHSI KOMITaHUH Ha
HECKOJIBKO % /Tozt

IX) Politics (monuTrka)

YMepenHas

1) Pa3pabotka / mepexon oreuyectBenHoro 110 00opynoBaHus Ui COXpaHe-
HHSI TEMIIOB NIPOHU3BOACTBEHHBIX MPOLIECCOB U KOHKYPEHTOCIIOCOOHOCTH, Kak
Ha OTCYECTBCHHOM PBIHKE, TaK U HAa MEXKTyHaPOIHOM;

I) Tlonck OTeYeCTBEHHBIX MPOM3BOIUTENCH HEOOXOAUMBIX PECYpCOB UL
CHIDKCHHE PUCKOB MOCTaBKH;

1) OtcnexxviBanve BHEITHEH TOMUTHAKH M 3a0J1aroBpeMEHHasl MTOATOTOBKA K
BO3MOXKHBEIM TIpeoOpazoBanmsiM; |V)Pa3pabotka crpatermm pasBuTHs Ha
OTEYECTBEHHOM PHIHKE M aKIICHTHPOBaHHE BHUMAHHMs HAa HEM

X) Precautions (yrpo3ssr)

YMepeHnHas

I) Coxpanenue 1 yBenuUeHHe PIHOYHON JIONM ITyTeM HapaluBaHHEe IPOH3-
BOJICTBEHHBIX MOIIIHOCTEH B YCIIOBUSIX OTCYTCTBUSI HFHOCTPAHHBIX (DHPM;

I) MOHUTOPUHI HOBMHOK y MHOCTPAHHBIX KOMIIaHWi/ WHBECTUPOBAHHE B
pa3paboTKy COOCTBEHHBIX HOBHHOK;

I11) Coxpanenne ypoBHS IieH Onaromapsi ONTHMH3AIMH IPOU3BOJACTBA HA
CITy4aii TOSIBJICHHUSI KPYITHOH (PMPMBI ¢ IPOU3BOJICTBOM TIOJTHOTO IIMKJIA;

IV) [luBepcudukarys MOCTAaBIIMKOB JUIST BO3MOXKHOCTH CHIDKEHHS PHCKA
CHIDKEHHsI 00bEMOB ITPOM3BOICTBA MIIH €€ OCTAHOBKH

3axnrouenue / Conclusion. Takum o6pa3oM, npemioxkenHas Mmetoanka «10Py» sBisieTcs: OMTHMAaIbHBIM
croco0oM HccieIoBaHus JTF000H KOMITAaHUH MPOMBIIUIEHHOH oTpaciu. briaronapst paspaboTaHHON METOJIMKE
KOHKYPEHTHOT'O aHaJIi3a MOKHO C JIETKOCTBIO OTCIEIUTh, Kakue (PaKTOpbl KOHKYPEHTOCIIOCOOHOCTH SIBJIS-
I0TCSl CUJIBHBIMU CTOPOHAaMH KOMIIAHWH, a Kakue ci1a0biMi. Ha ocHOBE pe3ynbTaToB BHYTPEHHETO aHaln3a
KOMITIaHUHU MOXXHO pa3p360TaTL AJIalITUBHYIO CTPATErur0 ¢ MHAUBUAYAJIbHBIM ITIJIAHOM Pa3BUTUA BCEX (I)aKTO-
POB KOHKYPEHTOCIOCOOHOCTH.
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