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AnHotanus. Beedenue. B ycruoBusix cTpeMUTENIHON U(GPOBON TpaHC(HOPMATHU M BO3PACTAHUSI KOHKYPESHIIUH Ha PHIHKE
BCE 0oJIee aKTya bHbIM CTAHOBUTCS MOMCK HHHOBAIIMOHHBIX HHCTPYMEHTOB yHPABICHUS B3aHMOOTHOIICHUSIMH C KJIMEHTaMH U [OBBI-
IIEHUS UX JIOSUIBHOCTH. DKOCHCTEMHbIE KOMIIAHHY, IPEIIaraoliie HHTErPUPOBAHHbIE ITAKEThI IPOMAYKTOB U YCIYT, IEMOHCTPHPYIOT
BBICOKHE MTOKA3aTeNH YAEPKaHUs ayIuTOPHN U KOHKYpeHTococobHocTH. MccnenoBanne 0coOeHHOCTEH SKOCHCTEMHOTO MAapKETHHTa
N03BOJISIET C)OPMHUPOBATH HHCTPYMEHTAPHUiT 9 ()EKTHBHOTO YIPABICHNS B3aHMOOTHOIICHHUSIMHA C KIIMSHTAMH M yCTOMYNBYIO OCHOBY
JUISL Pa3BUTHS KIIMEHTCKOW JIOSIbHOCTH. I]ens. PacKphiTh KIIFOUEBBIEC aCTIEKThl HHHOBALIMOHHOTO YIIPABICHHUS B3aHMOOTHOIICHUSIMH C
KIIMEHTaMH Ha 0a3e 9KOCHCTEMHOTO MOIX0/a M NPEIIOKUTE MEXaHH3MbI (DOPMHPOBAHUS UX JIOSUIIBHOCTH KaK JIOJITOCPOYHOTO KOHKY-
peHTHOTO npeumyiiectsa. Mamepuanst u memoost. VicciieoBaHne NOCTPOCHO HAa aHAIIM3E JIMTEPATYPHBIX HCTOYHUKOB, SMIIUPHYE-
CKHX JaHHBIX O JAESTEIbHOCTU BEAYIINX YKOCHCTEMHBIX KOMIIAHHH C IPIMEHEHHEM CHCTEMHOTO U CPaBHHUTEIEHOTO aHAIIN3a, CHHTE3a,
MHIYKIWH U JIEMYKIHH, a TakkKe TaONU4YHBbIX U rpaduueckux (GopM MpeICTaBICHUS TaHHBIX, SKCIHEPTHOro Meroja. Pesynsmamot
u obcyyncoenue. CHopMyIHPOBAHBI CTPATETMISCKAES PEKOMEHIAMH 110 PAa3BHTHIO SKOCHCTEMHOTO MapKETHHI'A, HAalPaBJICHHBIC Ha
MpeoIoIeH e MPooieM GpparMeHTapHOCTH, HEJIOCTATOYHON MePCOHATN3AIHN U caboi mapTHEpckoit nHTerpanun. Oco6oe BHUMaHHE
YACJICHO POJIX 00pa30BaTEIbHBIX IIPOrPaMM M MOJIIUCOYHBIX MOJIENIEH, BRICTYIIAIOMINX KaTalIl3aTOpaMH POCTa JIOSUIBHOCTH U YIOBIET-
BOPEHHOCTHU KIMEHTOB. [loyyeHHbIe pe3ysbTaThl HO3BOMISAT ONTUMH3UPOBATH MAPKETHHIOBBIC MPOLECCHI, MOBBICHTH 3 ()EKTUBHOCTH
BHEJPEHHS] HHHOBAIIMOHHBIX HHCTPYMEHTOB M YKPEIIUTh ITO3UINH KOMIIAHHY Ha LEJEBBIX PhIHKAX. 3akaiouenue. VccnenoBanue mo-
Ka3aJlo, YTO MHHOBAIIMOHHBIC METO/IbI K MHCTPYMEHTbI SKOCHCTEMHOTO MapKETHHIA JIEXAT B INIOCKOCTH HE TOJIBKO TEXHOIOTHYECKHUX,
HO ¥ OPraHW3allMOHHBIX IPeoOpa3oBaHU. DKOCHCTEMHbIE OM3HEC-MOJEIN, OCHOBAaHHBIC HAa TECHOM KOOIEPAlUH C MapTHEPAMH U
IyOOKOM aHANINUTHKE KIIMEHTCKOTO OIbITa, CO3/IA0T YCTOMYMBBIE KOHKYPEHTHBIE IPEUMYIIECTBA. B nepcrexTruBe naibHerInero pas-
BUTHSI OKOCHCTEM B Pa3IIMYHBIX OTPACIIIX LeJIeCO00Pa3HO PACIIHPATH ITAPTHEPCKUE CETH H YKPEIUIITh 00Pa30BaTeNIbHYIO MONEPIKKY
KJIMEHTOB, YTO MO3BOJIHUT yCHIIUTh MIO3UTHBHOE BIMSHUE 9KOCHCTEMHOIO MOJX0/a Ha JIOSIIbHOCTD M 3 (heKTUBHOCTH OH3HECa.
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Abstract. Introduction. In the context of rapid digital transformation and increasing market competition, there is a growing
need to find innovative tools for managing customer relationships and enhancing their loyalty. Ecosystem-based companies that offer
integrated product and service packages demonstrate high audience retention rates and strong competitiveness. Examining the specifics
of ecosystem marketing makes it possible to develop effective customer relationship management tools and a robust foundation for
cultivating customer loyalty. Goal. The study aims to highlight the key aspects of innovative customer relationship management based
on the ecosystem approach and to propose mechanisms for building their loyalty as a long-term competitive advantage. Materials
and methods. The study draws on an analysis of literary sources and empirical data on the activities of leading ecosystem companies,
employing methods of systems and comparative analysis, synthesis, induction and deduction, as well as tabular and graphical data
representation and an expert approach. Results and discussion. Strategic recommendations have been formulated to develop ecosystem
marketing and overcome the challenges of fragmentation, insufficient personalization, and weak partner integration. Special attention is
given to the role of educational programs and subscription models, which act as catalysts for increasing customer loyalty and
satisfaction. The results obtained will help optimize marketing processes, enhance the effectiveness of implementing innovative tools,
and strengthen the company’s position in target markets. Conclusion. The research showed that innovative methods and tools of
ecosystem marketing involve not only technological but also organizational transformations. Ecosystem business models, based on
close cooperation with partners and in-depth analysis of the customer experience, create sustainable competitive advantages. Looking
ahead to the further development of ecosystems in various industries, it is advisable to expand partner networks and strengthen the
educational support of customers, which will enhance the positive impact of the ecosystem approach on business loyalty and efficiency.
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Beeoenue / Introduction. CoBpemeHHas SKOHOMHKAa BCE B OOJbILEH CTENEHH XapaKTepHU3yeTcs
SKOCHUCTEMHOM IPUPOION  B3aMMOJEWCTBUI, IPU KOTOPOM KOMIIAHWM, IIOJB30BATENM, IAPTHEPHI U
TEXHOJIOTHYECKHE OpraHW3alii OOBEIMHSIOTCS B €IUHOE TPOCTPAHCTBO CO3JaHUS IeHHOCTH. CTaHOBHTCS
OYEBU/IHBIM, YTO TIOBBIIICHUE JIOSUTBHOCTH KIIMEHTOB YXK€ HE MOXKET OCHOBBIBATHCS HWCKITFOUHTEIIHHO Ha
KJIACCHYECKUX TO/IXO/AaX TPAH3aKLMOHHOTO MapKETHHIa, KOrJa OCHOBHOE BHHUMAHHE YAEISUIOCH OTICIBHBIX
TMOKYTIKaM U KPaTKOCPOYHOM BbIrojie. B yciioBusix 1udpoBoit TpachopMaImu ¥ yCIOKHEHHS TOTPEOUTEITLCKHIX
3aIpPOCOB Ha TIEPBBII TUIaH BBIXOUT 3KOCHCTEMHBI MAapKETHHT, CYTh KOTOPOTO 3aKIFo4aeTcst B (hopMUpoBaHNH
€IIMHOW CPEeIbl, IHTErPUPYIOLLIEH pa3HOPOIHBIE MPOTYKThI, YCIYTH U CEpBUCHL. JlaHHas cpe/ia JOJbKHA HE TOJIBKO
VIIOBJIETBOPSITh TIOTPEOHOCTH TIOJB30BaTeliell B pa3IMUHBIX HANpaBIeHWsAX, HO W CO3[aBaTh I HHUX
JIOTIOTHUATEIEHYHO IEHHOCTh, KOTOPYEO HEBO3MOYKHO TOJTYYHTh B TPAIMIMOHHBIX I1EITOYKaX TOCTABOK.

Ha mpaxtuke 3KOCHCTEMHBIH MOAX0A MO3BOMsIET d()(EeKTHBHEE YACPKUBATh KIMEHTOB, PACILIH-
PHUTH OXBaT PbIHKA U YCHJIUTh KOHKYPEHTHBIE NTPEUMYIIECTBA, OTHAKO TPEOyeT HAIUYMs KOMIUIEKCHBIX
WHCTPYMCHTOB YIIPaBJICHUA B3aMMOOTHOUICHUAMMU C KIIMCHTaAMU. HpI/I OTOM KIIIOYCBBIM BOIIPOCOM
SBIISIETCS BHEPEHNE WHHOBAIMK. VIHHOBAITMOHHBIE METO B! YIPABICHHUS B3aNMOOTHOIIEHHUSIMA C KITHEeH-
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TaMH{ OTIMYAIOTCS OT KJIACCHYECKUX CXEM TeM, YTO OHHU 3aJIeHCTBYIOT IM(POBEIE U OpraHU3AIIMOHHBIE
HOBIIIECTBA M O0ECIICUUBAIOT CHHEPreTHYeCKuil A (eKT IIsi BCeX YYACTHUKOB PhIHKA. VIMEHHO B KOH-
TEKCTE YKOCUCTEMHON MOJIEIIM HHHOBAIIHOHHBIC HHCTPYMEHTBI CIIOCOOHBI MAaKCUMAJILHO TIPOSIBUTH CeOsl,
MOCKOJIbKY 00beIMHEHHE MMPOTYKTOB, CEPBUCOB U OM3HEC-TIPOLIECCOB YCHITMBAET COBOKYITHYIO IEHHOCTD
9KOCHCTEMBI U TOBBIIIAET YPOBEHb JIOSAIHLHOCTH TOIH30BaTeNeH.

B oteuecTBeHHOI MTpaKkTHKEe MOXHO HAOIIONATh TIOCTETICHHBIN ITEPEX0/l, CBOCOOPA3HYIO ABOIIO-
M0, K SKOCHCTEMHBIM PEIICHUSM, XOTS JaHHBIM MOAXO0J emlé HeJOCTATOYHO 3aKPEIUIEH B Pse Peruo-
HOB U orpacineil. Tem He MeHee npumeps! uaepoB (Coep, Annekc, T-baHk) Moka3pIBaIOT, UTO CO3AaHUE
eMHBIX MU(GPOBBIX MIATGOPM M UHTErpaIUs MAPTHEPCKUX CEPBUCOB YCIICIIHO MOBBIIIACT yACPKAHUE
Y BOBJICYEHHOCTh KJIIMEHTOB. J{OMOIIHUTEILHBIM JIpaiiBEPOM BBICTYIIACT UMIIOPTO3aMEIICHHE, OJiaromapst
geMy TIEJBIN Psii OpraHU3aluid BRIHYKICHBI IEPEXOJUTh HAa OTEUECTBEHHBIC ITPOTPaAaMMHO-AIIapaTHEIC
KOMILIEKCHI, pa3BUBasi COOCTBEHHBIE SKOCHCTEMBI WITH TTOJKITIOYAsCh K C(OPMHUPOBAHHBIM.

B 3710i1 CBsI3M BO3HMKAET HEOOXOIUMOCTh KOMIUIEKCHOTO HCCIIEIOBaHUSI MHHOBAIIMOHHBIX METO-
JIOB B3aUMOJCHCTBUS C KIHUEHTAMH Yepe3 PKOCUCTEMHBIA MapKETHHI B KOHKPETHBIX YCIOBHSIX XO35ii-
CTBOBAHUS U BBISIBIICHUS TIPOOJIEMHBIX 30H M 0apbhepOB, C KOTOPHIMU CTAJIKMBAOTCS KOMITAHUHU Ha Iy TH
(hOpMUPOBAHMSI U BHEAPEHUS CTPATETUH, ITO3BOJISIONINX MOBBICUTH JIOSJILHOCTh M YIOBJICTBOPEHHOCTh
Pa3ITUYIHBIX KaTeTOPUI TOTPEOUTEIICH.

Mamepuanovt u memoowt uccnedosanuii / Materials and methods of research. IIpenmerom uc-
CJIETOBAaHUS SBISAIOTCS OPTaHU3AIMOHHO-YIIPABICHYECKHE TIPOIIECChI, CBSI3aHHBIE C pa3pabOTKON MHHO-
Bal[MOHHBIX HHCTPYMEHTOB U MEXaHU3MOB KOCHCTEMHOTO MapKeTUHTa Jijis 3 (HEeKTUBHOTO B3aMMOICH-
CTBHSI ¢ KiTMeHTaMH. OOBEKTOM HCCIIIOBAHUS BBICTYAIOT (POPMHUPYIOIINECS B KOHTEKCTE YIPABICHHSI
B3aMMOOTHOIIICHUSMH C KIUECHTAMH MAapKETHHTOBBIEC DKOCHUCTEMEI JIUACPOB PHIHKA B IICJIOM M KIIUCHT-
ckas skocuctema B 'K « [JIOBOHET» B wactHOCTH. TeopeTHKO-METOMOIOTHIECKON OCHOBOH ITOCITYKH-
11 hyHIaMeHTaIbHbIe PadOThI IO MAPKETHUHTY, CTPATETHIECKOMY MEHEIDKMEHTY M YIIPaBICHUIO WHHO-
BallUSIMU, a TAKKE COBPEMEHHBIE KOHIIEIIIMU SKOCUCTEMHOTO MOIXO0/1a U MOJI0KEHUSI 110 OpraHU3aluu
IU(POBBIX TIATPOPM, KOLUTAOOPANMOHHBIX CETeH U YIPABICHHUIO KIIMEHTCKUM ombiToM. MHpopmMaru-
oHHasi 06a3za Mccle0BaHMsI OCHOBAaHA Ha JaHHBIX MUPOBBIX aHanuTHueckux areHTcTB McKinsey, The
Global Loyalty, Gartner, nHdopMaIiiy OTKPHITOTO JTOCTyIA O JMHAMUKE PA3BUTHS OTPACIIEBBIX YKOCH-
creM, oTderax o (pmHAHCOBBIX pe3ynbratax aestenbHocTH ['K «IJIOBOHET». DMnupudeckas 4acTh
paboTsl chopMupoBaHa Ha JAHHBIX UCCIIEJOBAaHUH MOTPEOUTENBCKOTO MIOBE/ICHNUS, MHTEPBBIO C TIPeCTa-
BUTEIISIMUA KOMITAHUH U 9KCTIEPTOB PHIHKA, a TAKKE HA KOHKPETHBIX MIPUMEPAX BHEIPEHUS SKOCUCTEMHBIX
MapKETHHTOBBIX PELICHUH 1 pe3ybTarax COOCTBEHHBIX OIPOCOB aBTOPOB. MeTO0IOT s MCCIIeIOBAHUSI
BKJIIOYAET PSAJI B3aUMOAOIOIHSIIOMINX ITOJIX0I0B: CUCTEMHBII U CPaBHUTENbHBIA METO/bI aHAIN3a, B TOM
guciie OCHIMAPKUHT, CHHTE3 HAyYHBIX HCTOYHUKOB, KOHTCHT-aHAIN3, 4 TAaK)Ke KeHC-CTau, METOIBI WH-
TyKITNH | IeAYKINH, TPaPUIecKOro U TAOIUIHOTO MPEICTABICHUS PE3YIIBTaTOB, OMTPOCHI (HCCIIeJOBaHNE
KITMEHTCKUX YIOBIETBOPEHHOCTH U OXKHJIAHUH B pa3IUYHBIX cerMeHTax — B2B, rocyupexnenus u T. 11.),
JKCIICPTHBIC UHTEPBBIO.

Pesynomamur uccnedosanuii u ux oocyyncoenue / Research results and their discussion. Viccne-
JIOBaHUS BOTPOCOB (hOPMUPOBAHHUSI U Pa3BUTHS YKOCUCTEM aKTUBHO BEIYTCS B MOCICIHUE JICCATUIICTUS
BEYIIUMH 3apyOeKHbIMU yueHbIME: P. Annep, A. T'aBep, K. Keranamo, . Myp, /1. Tuc, M. SIxkobuzaec —
¥ OTCUECTBEHHBIMHU crienuanuctaMu, Takumu kak: A. 0. bparun, U. A. Kpaciok, I. b. Kieiinep,
JI. A. Pamenckas, A. JI. TuxoHoBa u 1p. BmMecTe ¢ TeM CTeTeHh N3yUYEHHOCTH TIPOOJIEM SKOCUCTEMHOTO
MapKeTHHTa ¥ €T0 CBSI3U C YIIPaBICHHEM B3aHMOOTHOIICHUSIMH C KIIMEHTAMH HEI0CTaTOYHO BhICOKA. Te-
OpETHUYECKHE OCHOBBI KIIMEHTCKOH JIOSIIbHOCTH HCCIeI0BaHbI B paborax ®. Paiixxenbna (Mmomens NPS),
B. Kymapa (CLV), ®©. Komiepa u Apyrux KJIacCUKOB MapkeTwHra. OHaKo BOMPOCH! afanTally 3TUX
KOHIICIIIIUI K SKOCHCTEMHBIM MoJiesisiM, ocobeHHo B B2B / B2G-cermenTtax, ocrarwTcs Majiou3yueH-
veiMu. CoBpemennsbie uccienoBanus (K. Jlemon, I1. Bepxoyd, 1. A. Apenkos, O. A. KoHcTaHTHHOBA,
®. 1. Apenxkos, A. I1. OBYIMHHUKOB U 1p.) POKyCHPYIOTCS IperMyIIiecCTBeHHO Ha B2C-ipakTrKax, Toraa
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Kak crieruQuka paboThl ¢ KOPIIOPATUBHBIMU H TOCYIaPCTBEHHBIMH KJIMEHTAaMH, BKITFOYasl PETyJISITOPHbIE
TpeOOBaHUsI U JJTUTEIILHBIC IIUKIIBI TIPOJIAXK, TPEOYeT OT/IEIIEHOTO aHaliu3a. B oTeuecTBEHHOH U 3apyOek-
HOW HAay4YHOW JINTEPaType aKTUBHO OOCYXIAIOTCS acleKThl U(GPOBOi TpaHCHOPMAIIUN U HHTETPAIUH
JaHHBIX JI IICPCOHAIN3alu CEPBUCOB, HO BcE CIIIé HE XBAaTacT KOMIIJICKCHBIX PICCJ'ICI[OBaHHfI, PaCKphbI-
BarOIIMX MEXAHU3MBI CO3IaHUA U PA3BUTHUA SKOCUCTEM B KOHTCKCTC YIPaBJICHUSA KIIMCHTCKUM OIIBITOM,
ocobenHo B cermeHnTax B2B u B2G. Hayunsnii mpo06ern mposiBiseTcss B OTCYTCTBHH METOMMK, CBS3BI-
BaIOINX YKOCHCTEMHYIO MHTETPAIMIO TPOIYKTOB C METPUKAMHU JIOSUIBHOCTH B YCJIOBHSAX MMIIOPTO3a-
MEIICHUs ¥ U(POBU3AINN TOCCEKTOPA, BOCIIOIHEHHE KOTOPOTO MO3BOJIUT MOBBICUTH 3(h(HEKTUBHOCTH
YIpaBICHHS B3aMMOOTHOIICHUSIMY C KIIMCHTaMU U CPOPMHUPOBATH YCTOWYHMBYIO JIOSULTEHOCT.

Onoxa HUPPOBBIX MIATPOPM U CEPBUC-TOMHHUPYIOIIEH YKOHOMUKH TpeOyeT MPUHIMIHAIBLHO
HWHOTO 1moJIXoaa K TOMY, KaKk KOMIIAHHUU CTPOAT OTHOIICHUSA CO CBOUMM KIIMCHTAMMU. Kiaccuueckuit Mmap-
KETHHT, KOHIIEHTPHUPYSCH Ha OTACIHHBIX TPAH3AKIUAX, TIEPECTAET COOTBETCTBOBATH MOBBIIIIEHHBIM OXKH-
JTAHUSIM TIOTPEOUTENEH, KOTOPhIE XOTIT MOMydYaTh KOMIUIEKCHOE PEIlIeHUe, a He OTpaHMYeHHBIN HaOOop
yciyr. Ha mepBbli I1aH BBIXOIUT SKOCUCTEMHASI MOZICITh, B paMKaX KOTOPOH pa3HbIe MPOAYKTHI M CEp-
BUCHI OOBEIUHSIFOTCS B SUHYIO CpEy, NPUYEM KIMEHT Yy4acTBYeT B IPOIECCE COBMECTHOTO CO3JaHMSI
LIEHHOCTH.

C yd4eToM BBIZICICHHBIX B padote [1] 0cOOCHHOCTEH IKOCHCTEMHOTO ITOAXOAa B CPaBHCHHUH C
TPaJUIINOHHBIM ITOJIX0JIOM K Pa3BUTHIO M YIIPABICHUIO OPTaHU3AIMOHHBIMH CUCTEMaMU KOHKPETHU3HUPY-
€M OCHOBHBIEC OTIIMYHS 3KOCUCTEMHOTO MapKETHHTa OT TPAIUIIUOHHBIX €ro MOIeNIel B COOTBETCTBHH C
Tabnuuen 1.

Tabnuya 1/ Table 1
OcCHOBHBIE OTJIHYHS IKOCHCTEMHOT0 MAPKETHHTA OT TPAJAMIITMOHHBIX MoJieJieil MapKeTHHTa /
The main differences between ecosystem marketing and traditional marketing models

Kpumepuii Tpaouyuonnsiii mapremume DKrocucmemHblll MapKemume
Hens YBenuueHue npopax koHkpeTHoro | CoszgaHue TOITOCPOYHBIX OTHOLIEHUH U yAepiKa-
MPOAYKTA WIIH yCIyTH HUE KJIMEHTOB BHYTPH 3KOCHCTEMBI
Dokyc Pa3oBele TpaH3akuu U pexIam- DopMUpOBaHHE IKOCUCTEMBI LIEHHOCTH Yepe3
HBIC KaMITaHUH MHTETrpanuio CEPBUCOB B EANHYIO [IEHHOCTHYIO
LETIOUKY
CrpykTypa Jluneitnoe B3aumopelicTBrE: MHorocnoitHast, MOIyJIbHAS MOJCIb: OPEeHO <>
OpeHa — KIMEHT KIUEHM <> NApMHEpbl <> MEeXHON02UU
[lepconanusanusa | OrpaHuueHHas, OCHOBAHHAs Ha I'my6oxkast, ocHOBaHHAs HA OOJBIINX JAHHBIX U
CerMEHTaluu TIPE/ICKa3aTeNIbHOIN aHATMTHKE
Ponb kimmenton [TaccuBHbIe NOTpEOUTEN AKTUBHBIE YYaCTHUKH, BOBJICUEHHBIE B KOKPEALUIO
(coBMecCTHOE CO3aHNE [IEHHOCTH)
Wncrpymenrapuit | Kommieke mapkerunra, MapkeTuH- | KBasunnTerpauus, cetusamust, T poBU3aLus,
TOBBIC UCCIIEIOBAHNSI MEXAaHU3MBI | TIaT(OPMHU3AINs, KOMBIOHUTH-MapKEeTHHT, Big
KOHKYPEHIINU 1 KOOTIepanu Data, Al, MexaHU3MBI CO31aHHS HHTETPUPOBAHHOTO
T10JIb30BATEIBCKOTO OTIbITA
[Tpumep 3amycK peKJIaMHON KammaHuu Juist | IHTerpanus (pUHAHCOBBIX, JOTUCTHYECKUX U M-
YBEIMUYCHUS! TPOJAK JMacePBUCOB B IUHYIO I1aT(opmy

Cocrasneno asropamu / Compiled by the authors

IIpoBeneHHOE HCCNENOBAHUE TTO3BOJISIET OMPENEIIUTD SIKOCUCTEMHBIN MApKETHUHT KaK KaueCTBEHHBIN
nepexosl OT YNPaBICHHUs OTACIbHBIMH TPaH3aKIUSIMU K CO3MaHHIO KOMIUIEKCHOM Cpefbl, OOBEeIUHSIOMICH
IIPOJLYKThI, CEPBUCHI U NMAPTHEPCKHUE PEIICHHs HA MHHOBALMOHHON OCHOBE. B oTHMuMe OT TpaguLMOHHOIO
MapKETHHIA KIIMEHT 316Ch CTAHOBUTCS HE TIPOCTO MOKYIATENIEM, a TOJTHOIPABHBIM YYACTHUKOM SKOCUCTEMBI,
BOBJICUEHHBIM B COBMECTHOE CO31aHME LIECHHOCTH, YTO COOTBETCTBYET CEPBHC-TIOMUHUPYIOLIEH JIOTHKE.
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KoHmenus skocucTeMBbl B MApKETHHTE HHTEPIIPETHPYETCS NCCIIE0BATENIMHU Yepe3 PU3My B3a-
MMOJICHCTBHS YYaCTHUKOB, TEXHOJOTHIA M IEHHOCTHBIX IMPEIJIOKEHUH. B MapKeTUHIOBOM KOHTEKCTE
JKOCHCTEMA O03HAYaeT MHTETPAIMI0 MApTHEPOB, IUIATGOPM U JaHHBIX JUIsl (POPMUPOBAHHS OSCIIOBHOTO
KIIMEHTCKOTO omnbiTa. CpaBHUTENBHBIM aHAIN3 B3MISZOB HA HKOCHUCTEMY B IIEJIOM U MapKETHHTOBYIO,
B YaCTHOCTH, TIOKa3aj, YTO MPEJCTaBICHUsI 00 Hell BapbHPYIOTCS B 3aBUCUMOCTH OT KOHTeKcTa. Tak,
TexHonorndeckuit moaxoxn (A. I'aBep [2], McKinsey [3], I. B. byrkosckas, E. B. Cymapoxkosa [4]) ak-
[EHTHPYeT BHUMaHWE Ha TIATGOPMBI U KIMEHTCKH onbIT. iMeHHO mmardopmbl (Amazon, Alibaba)
CTaHOBSTCSA SAPOM DKOCHCTEM, OOBEINHSS CIIPOC U NpeanokeHue. [lpu TakoM moaxone CYUTAETCs, YTO
9KOCUCTEMA — 3TO, B TIEPBYIO 04Yepellb, TEXHUIECKOE PEUICHUE, BOKPYT KOTOPOTO (hOPMHPYETCS KOMBIO-
HUTH. DKOCHCTEMHBII MAPKETUHT B TAKMX YCIOBUSX MPEBPAIIACTCS B YIPABICHHE CETEBON IIEHHOCTBIO,
T7Ie KaKIIbI y9aCTHUK yCHIIMBAET o0mIyro cuctemy. Crparermdeckuid moaxon (k. Myp [5], P. Anuaep
[6], I. b. Kneitaep [7], @. Kotnep [8], K. A. Kpactok, A. 0. bparun [9]) pokycupyercs Ha Koonepanuu
Y CO37IaHHU CEeTeBOI IeHHOCTH. DTndeckuil acnekT (M. Axodunec, K. Keanamo, A. I'aBep [10]) momuep-
KHBAeT YIIPaBICHUE PUCKAMH U TIPO3PAYHOCTb.

Kak Ham mpencrapinsieTcs, B COBPEMEHHBIX YCIOBHAX Ooliee 1eiecoo0pa3eH THOPUIHBIA MO-
XOJl, YYUTBIBAIOIINIA M CETEBYIO CTPYKTYpY (MapTHEPHI, KAHAJIbI, KIIUECHTHI), U CEPBUC-TOMUHUPYIOILYIO
JIOTHKY, M 0co0oe BHUMaHHE K TexHonoruu (Big Data, omHMKaHATBHOCTE). OMUpasCh Ha Pe3yJIbTaThI
KPUTHYECKOTO 0030pa, MOXXHO YTBEP)KIaTh, YTO SKOCHCTEMHBIH MapKETHHT JOJDKEH paccMaTpHUBAaTh-
Csl KaK IEJIOCTHBIH MeXaHU3M, 00bETUHSIONINN MYJIFTHKAHATbHYI0 KOMMYHHKAIIWIO (OHJIAlH, odaiiH,
MEPOIPUATHUS, TOPTANIbI, TAPTHEPCKUE ILIOIAJIKH); HHHOBAIIMOHHBIE WHCTPYMEHTHI (aHAJIMTHKA JIaH-
HBIX, aBTOMATU3aIHsI TIPOLIECCOB, MEPCOHATM3AIINS, KO-OPEHIUHT); CO3[aHue KOMIUIEKCHOTO TPOAYKTa
(peleHus 1MoJ| KIF04, CEPBUCHI M COMYTCTBYIOIIUE YCIIYTH), MO3BOJISIFONIETO KIUEHTY MOYYBCTBOBAThH
OYEBUIHYIO BBITOMLY OT HAXOXKJIEHHSI BHYTPH SKOCHCTEMBI 1 YHUKAIBHBINA KIIMEHTCKUH OBIT. TaKkoi moj-
X011 (hopMHUpPYeT KOMIUIEKCHOE ITPEICTAaBICHHUE O TOM, KaK CO3/1aeTCsl CHHEPTeTHIECKHA d(PPEeKT 1 Kak
KOMITaHUSI CTPOUT JOJITOCPOYHBIE OTHOIICHUS C Pa3HBIMU CTEHKXONAEepaMu, HO TpeOyeT CUCTEeMHOTO
TUTAHUPOBAHUSI, BBICOKOH KOOPJAMHAIMU TapTHEPOB, YETKON CTpATETHUH M MPOAYMAHHON apXUTEKTYPhI
9KOCUCTEMBI.

DKOCHUCTEMHBIH MapKETHHT KaK CTPATETHsl CO3aHMs [IEHHOCTH Yepe3 B3aMMOCBSI3aHHBIE CEPBUCHI
1 11aTopMbl TpeOyeT MPUMEHEHNST YHUKAJIbHBIX HHCTPYMEHTOB, KOTOPBIE TPAHC(HOPMHUPYIOT TPAIHIIN-
OHHBIE TIOIXOIBI K YIIPABICHHUIO KITMEHTCKUM OIBITOM. DTH WHCTPYMEHTHI HE TOJILKO TEXHOJIOTHYHBI, HO U
CTpaTerHYeCKH OPUCHTUPOBAHBI HA CHHEPTHUIO IAHHBIX, MPOIYKTOB U MTAPTHEPCTB.

Kputnyeckuii aHasin3 mOAX0/I0B BEAYIIUX HccienoBareneit [2, 6, 10-12] B paccmarpuBaemoii 00-
JIACTH TIO3BOJIMI HAM KJ1acCH(UIIMPOBATh HMHHOBAIIMOHHBIE HHCTPYMEHTBI DKOCHCTEMHOTO MapKETHHTa Ha
TpH Tpymb (Tabnuma 2):

- TexHonorudeckre HHCTpyMeHTH! (Al, Big Data, [0T) obecrneunBaroT TOYHOCTh U aBTOMATH3a-
IIUI0, HO TPEOYIOT 3HAYMTEIHHBIX HMHBECTUINI 1 YIIPABICHUS PUCKaMHU TIPUBATHOCTH;

- CTpareru4ecKre MHCTPYMEHTHI (1uar(opMbl, reiiMuduKaims, ajabsiHChl) CO3al0T CHHEPTHUIO,
HO 3aBUCST OT Ka4ecTBa MapTHEPCTB U PEIEBAHTHOCTH MPEJIOKEHUH;

- QaHAJUTHYECKUE WHCTPYMEHTHI (IMHaMHUYecKoe IeHooOpa3oBanue, CLV) onTuMu3upyooT a0-
XOJTHOCTH, HO MOTYT BBI3BIBATh HEJJOBOIIBCTBO KIIMEHTOB, €CIIA UCTIONB3YIOTCS 0€3 ydeTa KOHTEKCTa.

B coBokymHOCTH 3T HHHOBaMX (POPMUPYIOT HOBBIN (pOopMaT yIipaBleHUs] B3aMMOOTHOIIICHHSI-
MU C KJIMEHTaMH, B KOTOPOM ()OKYC CMEIIAeTCs C SIIMHUYHOM CIEIKU Ha JIOJITOCPOYHOE COTPYIHHYECTBO
B YCJIOBUSIX B3aUMOJIOTIONHIEMOCTH CEPBUCOB.

DKOCHCTEMHBI MapKETUHT TPAJUIMOHHO aCCOIMUPYETCs ¢ KPYIHbIMU Koproparusmu (Coep,
Sunexc, T-bank, Apple, Amazon, Alibaba), HO €ro TPUHIIUIIBI MOTYT OBITH aJJAIITUPOBAHBI U JJISI MAJIBIX
u cpenuux npeanpustaii (MCIT). MCII, ne obmamas pecypcaMu JUTsl CO3MAHUS TTOTHOIICHHBIX 3KOCH-
CTEM, MOT'YT UCTIOJB30BaTh MOJIEIH, TEXHOJIOTUN U CTPATETUH JHJIEPOB PHIHKA IS TIOBBIIICHHS JIOSITh-
HOCTH KIIUEHTOB, YBEIMUEHHUS MMOKU3HEHHOW 1IeHHOCTH KireHTa (CLV) 1 KOHKYpeHTOCIIOCOOHOCTH.
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Tabnuya 2 / Table 2
Knaccunpukauyuss HHHOBALMOHHBIX HHCTPYMEHTOB 9KOCUCTEMHOI0 MapKeTHHIa /
Classification of innovative ecosystem marketing tools
Kamezopus Hnuempymenm Onucanue Dpgpexmusrnocmo Oepanuuenus
Texnonornueckne | Big Data u GDP Hcnonb3oBanue VBenuuuBaeT KOH- | Beicokue 3arparbl Ha
WHCTPYMEHTBI OOJBIINX TaHHBIX BEPCHUIO 00paboTKy MaHHBIX,
JUTsI TIEpCOHAN3a- Ha 20-30 % 3a cuer | COOIIONCHUE 3aKOHOB
MU OPENJIOKEHUH | mepcoHanu3anyu 0 KOH(H/ICHIIHab-
nHoctu (GDPR)
HckyccTBeHHBIH ABTOMaTH3aIus Coxkpamaet pacxoapl | OrpaHHUEHHOCTH B
uHTeIeKT (Al) u KJIMEHTCKOTo 00Ciy- | Ha TIOJJICPIKKY MOHUMAaHHH CIIOK-
4aT-60ThI SKUBAHUS 110 30 % 1 ycKOpsIeT | HBIX 3aIPOCOB,
Jlononuennas (AR) | Busyanusauus 00paboTKy 3aIpoOCOB | BO3SMOMKHbIE OIUMOKH
w BupTyansHas (VR) | mpojykros meper YBenuuuBaeT BOB- B KOMMYHHUKaLIUU
o JICYCHHOCTh MONTB30- | BRICOKast cTomMocTh
peanbHOCTD TTOKYTIKOH o
BaTeseil M CHIKaeT | pa3paboTKu, HU3Kas
YPOBEHb BO3BPATOB | a/ianTanusi B Macco-
TOBapOB BOM CETMEHTE
Tonocossle momonr- | YmpoleHue B3au- [ToBeiaer yno6- Orpanuuenus B
HUKHU U TOJIOCOBOU MOZ[GP'ICTBHH KIINCH- CTBO, CHH)KAEeT IIOHUMAHHUU SA3BIKOB
IIOUCK TOB C 3KOCHUCTEMaMH 6apbepbl BXOIIa B " aKICHTOB, PUCKHU
yepe3 roJI0CoBbIe 9KOCHCTEMY HapyIIeHus KOH(U-
KOMaH/IbI JICHITATHHOCTH
Crparerunueckue: | ['unepnepcona- Amnamms osenenus | [ToBeimiaer Bone- | Bo3sMOKHOCTE MaHU-
Kinentoopu- JM3anus 4yepes Heil- | monb3oBarenei s | ueHHocTh Ha 40 % | mynsiuuM noBeeHneM
SHTHPOBAaHHBIE pocetn CO3MIaHMSI WHANBU- TIOJTB30BATEIIS, 110~
WHCTPYMEHTHI JyallbHBIX TIPEIIO- TPeOHOCTH B OOJBIIMX
SKEHUI 00beMax TaHHBIX
letiMuukarys n Bosneuenue nmone- | [Toeimaer retention | TpeGyet mocrosH-
WUTPOBbIE MEXaHUKH | 30BaTesei uepes rate Ha 20-50 % HOTO OOHOBJICHUS
9JIEMEHTBI UTPbI KOHTEHTA, PUCKH
MOTEpU UHTEpECa
Mynbrukana-nmbHOe | IHTerpanus onnain | Yeenuuusaer cpe- | CI0XKHOCTH B CHH-
B3aHMMOJIEHCT-BHE u o(aiiH ombiTa Hu# uek Ha 10-20 % | XpoHU3aUUU JaHHBIX
(Omnichan-nel) MEXITy KaHaJIaMH,
BBICOKHE 3aTpaThl Ha
MH(PACTPyKTypy
Ananuruueckue Ko-kpeamnus (co- IlpuBneuyenue kiu- | YBenuuuBaet BoBie- | Pucku koHTposs
WHCTPYMEHTHI BMECTHOE CO3[aHHE | €HTOB K pa3paboTke | YCHHOCTh, CHIDKACT | Ka4eCTBAa KOHTCHTA,
LIEHHOCTH) MPOIYKTOB 3aTparbl Ha Uccie- | CIIOKHOCTh MOjiepa-
JTIOBaHUS IIUH TIPEUTOKCHAN
[Iporpammsl noanu- | Cozganue 10iro- VBenuuupaer ynep- | Beicokue 3arparst
COK M JIOSIJIBHOCTH cpqu0171 IICHHOCTH JKaHue KIIMEHTOB 10 | Ha moAACpIKaHue
IJIST KIIMEeHTAa 80 % HpI/IBJIeKaTeJILHOCTI/I
[IPOrpaMMbl
DKOCUCTEMHbBIE OObeuHeHUE HEe- [oBsimaer cpenuee | ClIOXHOCTD B
wIaT(hOpPMBI U Map- | CKOJNIBKUX CEPBUCOB | BPEMSI B3aUMO/IEH- HHTErpanun pasHo-
KETIUIENCHI B OJIHOM 3KocucTeme | CTBHA C Openom, POAHBIX CCPBUCOB,
YBCITMYUBACT JOJTFO0 | KOH(PITUKTHI MEIKITY
MTOBTOPHBIX TIOKYIIOK | MapTHEpaMu
Junamuueckoe Al-anroputmsl g | Ontumusupyet 10- | MoxeT BbI3bIBaTh
ueH006pa30BaHMe KOPPEKTHPOBKH XOJJTHOCTB U CIIPOC. HEIOBOJILCTBO KIIU-
IIeH B pealbHOM €HTOB M3-3a HeCIpa-
BpEMEHU. BEJIMBOCTH.

Cocrasneno asropamu / Compiled by the authors
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BeHumMapkuHT KITIOYEeBBIX MHCTPYMEHTOB 3KOCHCTEM KPYIHBIX KOMIAHWHM MOKa3all, 4TO JIMIH-
PYIOIIUE MUPOBBIE U POCCHUICKHE SKOCUCTEMbBI aKTHBHO HCIIONB3YIOT Al M MPEIUKTUBHYIO aHAIUTUKY
JUTS TIEPCOHAIIM3AIMN, OMHUKaHATBHOCTD JUIsl OECIIOBHOTO B3aUMOICHCTBHS M MTOJIMCKH KaK KITFOUEBOH
WHCTPYMEHT yAepKaHHs KIUeHTOB. OJHAKO B OTHOIICHWH MAaJlOTO M CpelHero Om3Heca HeoOXoanma
uX KoHKpernzanus (tabmuma 3). /s mpumeHeHns SKOCHCTEMHOTO MOJXO0Aa MallbIM U CPETHUM KOM-
MaHUSAM HEOOXOIMMO YYHUTHIBATH OTPAHWYCHHOCTh PECYpCOB M (POKYCHPOBATHCS HA KITFOUEBBIX TaKHUX
HaNpaBJICHUSAX, KAK: OMHUKAaHAJIBHOCT, IEPCOHANN3AIINS, TIOAMMCKY 1 MTAPTHEPCTBO 03 3HAYMTEIHHBIX
uuBectunwii. CRM u npocteie Al-anropuTMel O3BOJISAT UM ITEPCOHAIM3UPOBATH MAPKETHHT HA OCHOBE
KIIMEHTCKUX JaHHBIX. [ eWMUpUKAIMSI 1 POrpaMMBbI JOSUIBHOCTH — 3()(QEKTUBHBII HHCTPYMEHT yaep-
JKaHHUA KIIMEHTOB 663 6OJ]I>IIII/IX 3arpar. OMHHUKaHAILHOCTh 4Yepe3 COLUCCTU U MECCEH/PKCPhLI MOBLIIIACT
BOBJICYCHHOCTH KJIMEHTOB M YIOOCTBO MX B3aMMOJAEHCTBUS ¢ Openaom. Kpocc-cepBrCHbBIE HHTErpaIiy
1 KoJT1abopanny yCHIIMBAIOT KOHKYPEHTHBIE TIPEUMYIIECTBA MaJIbIX KOMITaHUH.

Tabnuya 3 / Table 3
AHaJIN3 BO3MOKHOCTH HCMOJH30BAHNS ONBITA HHCTPYMEHTOB YKOCHCTEM MAaPKEeTHHIA JIJIs1
YIpaBJeHUs] KIIMEHTCKUAM ONBITOM B J1eATEJIbHOCTH MAJIBIX M CPETHUX POCCHIICKAX KOMIAHUIA /
Analysis of the possibility of using the experience of ecosystem marketing tools
to manage customer experience in the activities of small and medium-sized Russian companies

Hucmpymenmor sxocu-
CMeMHO20 MapKemunea

prweHeHue 6 KPDYNHbILX KOMNAHUAX

Aoanmayus onss MCIT

OMHHKaHAJIBHOCTh

Amazon, Apple, SIHnexc: 6ecios-
HBIM KIIMEHTCKUN ITyTh MEXAY
OHJIAlH- 1 oduIaliH-Mara3uHaMu

Hcnonb30BaHue coLcerel, MECCEHIKEPOB
(BK, WhatsApp, Telegram), gar-601oB, map-
KETIJICHCOB ISt 3aKa30B, €AMHOI0 B3aKMO-
JEUCTBHUS C KIMEHTOM

Ilepconanu3zanus yepes
Al u Big Data

Apple, Alibaba, Amazon, SIugexc:
Al-aHanuTyka, peKOMeH/1aTelIbHbIE
CHUCTEMBI, TIpeJICKa3aHue NoTpedHo-
CTeH KIIMEHTOB

Vcnonb3oBanue npocThiX Al-MHCTpyMEHTOB
(uar-60t1b1, CRM, email-mapkeTuHr ¢ nepco-
HaJlM3auuei) Just coopa JaHHBIX O KIIMEHTax

HpOFpaMMBI JIOAJIBHOCTH
U IMOAITUCKU

Amazon Prime, Coepllpaiim, Sn-
nexc Ilmroc, T-bank: moamnucka Ha
CepBHUCHI ¢ OOHycaMH, HAKOTUICHHE
OOHYCOB 32 aKTHBHOCTH

Baenpenue kpocc-CepBUCHBIX IPOTrpaMM
JIOSUTBHOCTH, OOHYCHBIX CHCTEM, CKHIIOK JUIS
MIOCTOSTHHBIX KIIMEHTOB, TUIATHBIX TOITHCOK
C 9KCKJIIO3MBHBIMH CKHJIKaMH (HaIpHuMep,
€)KeMECSTYHbIE CKUJIKH B pECTOpaHax), pede-
PaIbHBIX MPOTPAMM

lefimudukanus

T-bank: urpoBasi MexaHuKa B UHBE-
CTULHMOHHBIX IMMPOAYKTAX

Pa3paboTka yenneH ke, KBeCTOB, MOTHBA-
IIUOHHBIX ITPOTPaMM JUIsl KJIMEHTOB (Hampu-
Mep, OOHYCHI 3a MOKYTIKH)

WHrerpanus naprHepos

Sunexc Mapker, AliExpress: map-
KETIUICHChI, 00bETMHEHUE MTPOIaB-
IIOB Ha OJIHOM Iu1aThopme

Cosnanue cereii maptHepos cpeau MCII ¢
JIOKQJIHBIMH KOMITAaHUSIMU (Harpumep, kade
+ ¢uTHec-KiIy0 + 10CTaBKa €1bl), COBMECT-
HbIC KUK ¥ CKHIKH

*Cocrasneno asropamu / Compiled by the authors

Hecmotpst Ha TO, 9TO 9KOCUCTEMHBIH MapKeTHHT c(HOKYCHUpPOBaH PEUMYIIECTBEHHO HA CETMEH-
tax B2C (MoOMIIbHBIE PUIOKEHUSI, MapKETIUIEHCHI), B cekTope B2B / B2G skocucTeMHas J1oruka He
MeHee akTyanbHa. OmHako GopMHUPYIOTCS 0coObie ipooseMbl. Tak, B B2G-cdepe mpucyTCTBYIOT CTPO-
r'He PeryisaTopHble TpeOOBaHuUS, BKIIOYas MMIIOPTO3aMeLIeHUE, CePTU(HUKALINIO, 0€301IaCHOCTD JaHHBIX.
OTO HE TONBKO YBEIMUYUBAET CIOKHOCTh M MPOJOIKUTENEHOCTh IUKIJIOB BHEPEHHUS, HO U MOBBIIIAET
3HAYUMOCTH €IMHOTO HKOCUCTEMHOT0 penienus. B B2B-cermente MHoroctoponnue 3akynku (RFP, Ten-
JIepbl, KOHCAJITUHTOBBIE KOHTPAKThI) TPEOYIOT OT KOMITAHMH M MPOJIABaTh MPOAYKTHI, U OCYIIECTBISATh
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cepBHUC / BHEAPEHHE, 00yUyaTh IEPCOHA U YAEP)KUBATh KJIMEHTOB B Cpelie COOCTBEHHBIX CEPBUCOB. Bbl-
COKasl CTOUMOCTb «Pa3pbIBa» € HKOCUCTEMOH AJIsl KIIMEHTA MOXKET JOCTUraThCsl KOMIIEKCOM OpraHu3a-
IUOHHBIX, TEXHUYECKUX U 00pa30BaTelbHBIX Mep (OMHUKaHAIbHAs OAAePIKKA, €AMHAS cpella HTerpa-
iy 110, HenpepbIBHBIE amIeHThI).

Jlist sMnupudeckol acTtu uccienoBanus Obuia BeiOpana rpynmna kommanuit «[JIOBOHET» (r.
CraBpornosib), KOTopasi BBICTYIaeT yHUBEpcadbHbIM M T-MHTErpaTopoM [UIsl roc3aKa3uyuKkoB U KOpIopa-
TUBHOTO CETrMEHTa, oOecreynBas MOJIHBIM LUKI: OT MPOSKTUPOBAHUS MHAPACTPYKTYPhl U BHEAPCHUS
1O no oOyueHus IepcoHaa U HOCTOSHHOTO TEXHUYECKOTO COMTPOBOXKAeHHUs. KiroueBoe perienue — pas-
paborannas cucrema GloboWine, aBromaru3upyomiasi ycTaHOBKY OTe4eCTBEHHBIX MPUIIOKEHUH Ha pa-
Ooune cranuuy. Takke KOMITAHUS MIPEAOCTABISET yeayru ayrcopcunra [T-uHdpacTpyKTyphl, 00yUueHHs
B COOCTBEHHOM y4eOHOM IIEHTpE U KOHCYJIBTAIIUH M0 UMIIOpTO3aMenieH 0. biarogaps Takoi crienua-
muzamun « I JIOBOHET» MoxeT BBICTynarh sSAPOM DKOCHUCTEMBI, CIIOCOOHOW MHTETPHUPOBATh PEIICHUS
pasHbIx npousBoauteneil (poccuiickue OC, opuCHBIE MAKETHI, CPEICTBa KMOEpOE30MaCHOCTH) U TEM
CaMbIM TIpeIaraTh KIMEHTaM LEJIOCTHYIO IIaThopMy.

IIpoBenéHHas B KOMIIAHUM JUArHOCTHUKA (OMPOC COTPYAHUKOB, MAPTHEPOB, aHAIN3 KIMEHTCKON
6a3bl1) mokazana, 4to 3xocucreMa «[ JIOBOHET» HaxonuTcs B cTaiuu «MepexoTHON» 3peroCTH:

— ycranoBieHa 6azoBas CRM, omHako HET eAMHOHN Cpenbl, OOBEIUHSIONICH BCE CEPBUCHI H TIPO-
rpaMMBl JIOSUIBHOCTH;

— OTCYTCTBYET POJIb WIH MOAPAa3/eICHIE, OTBEUAOIIEE 38 SKOCUCTEMHOE pa3BUTHE (YIIpaBiIeHUE
NapTHEPCKUMU UHTETPALUsIMH, 00yueHHe KIueHToB, aHain3 NPS/Churn);

— MIPOTPaMMBI JIOSIIBHOCTH (pparMeHTapHBI: YacTh KIIMEHTOB TOMYyYaeT CKHJIKU Ha CEPBUC, JPY-
rue — OecruratHoe 00ydeHue, HO BCE 3TO HE OOBETUHEHO B CTPYKTYPY «IKOCHCTEMHOM TOATICKN;

— Churn Rate (orTok xiuentoB) B B2B gocruraer 28 %, 4o siBiissercst mpoOJieMoid it KoMIIa-
HUH, OPUEHTHUPOBAHHON HA JUIMTEIIbHbIE KOHTPAKTBI.

CornacHO NPOBEAEHHBIM ONIPOCAM, CPETHIH YPOBEHb YAOBIECTBOPEHHOCTH YCIIyTaMH KoJieOIeTcst
Ha ypoBHe 7,5 u3 10. KnmueHTh! MO3UTHBHO OLICHUBAIOT KauyecTBO TexHnyeckux pemenuii (GloboWine) u
KOMIIETEHIIMU CTICIHAICTOB, HO YKa3bIBAalOT Ha CJIEIYIOIIUE MPOOIEMHBIC 30HbI:

- CJIOKHOCTh MHTETPALIMU C KOHKYPEHTHBIMH CHCTEMaMHU: HET ToTOBBIX API-pemienuii, B pe3yib-
TaTe BHEAPEHUS 3aTATUBAIOTCS;

- HEIOCTATOK O0y4aroIluX IpOrpaMM: M0Jb30BaTEIN OTMEUAIOT, 4YTO JOKYMEHTALUH 110 PaboTe ¢
oreuectBeHHBIMU OC Maino, a BeOMHAPHI IPOBOISTCS HEPETYISAPHO;

- YHU(QHULIUPOBAHHBIC MPEAIOKEHUS: KIMEHTHI U3 PAa3HbIX OTpaciel Moay4aroT CXOXKHUE MPEAsIo-
JKeHUs1, 0e3 yuéra crieliuruKy UX OTPACIIEBBIX HYWKI;

- MeJIeHHas CITyk0a MOJICP’KKU: YacTh KIIMEHTOB OTMEYAIOT, YTO IPH BO3HUKHOBEHUH MPOOIeM
KOHCYJIBTAI[MH 3aHUMAaIOT MHOTO BPEMEHH.

Taxum obpazom, s «[JIOBOHET» cranoBuTCS akTyadbHBIM HE TIPOCTO YIIYUIIEHHE CEpBHCA
M0 Ka)KJIOMY HalpaBJICHHUIO, HO U BHEIPEHUE SKOCUCTEMHON KOHLETILUH, KOTOpas Obl CBsI3aJ1a BOCAMHO
nocraBky [10, aboneHTcKoe 00cIykKMBaHHE U 00YYarOLMi KOHTEHT, CO3/1aB MOLIHbBIH MEXaHU3M YIep-
JKaHUS KIINEHTOB.

Jng nepexojia K 3KOCHCTEMHOM MOJIENIN ¥ TIOBBIIEHHUIO JIOSITEHOCTH 11eJIeco00pa3Ho YETKO orpe-
TETTUTH SAPO IKOCUCTEMBI M KITIOUeBBIC IIEHHOCTH TSl KitreHToB. B yenopusax 'K « [JIOBOHET» Tako-
BBIMHU BBICTYIAIOT:

— mardopma apromaruzanuu [ T-ycnyr, Bkiarodaromas pemenne GloboWine 1 HHCTpyMEHTBI 115t
ObICTpOl MHTEerpauuu oredectTBeHHoro 110;

— y4eOHBIH IIEeHTp, 00eCTIeUnBAIOIINI HE TOJILKO 00ydeHHE MepCoHaNa KIMEeHTa, HO U (POPMUPO-
BaHUE CETEBOTO COOOIIECTBAa CIEINAJIICTOB;

— MapTHEPCKUH IyJI, OXBATHIBAIOIIMK MPOU3BOANTENEH poccuiickoro 110, TenmekomMornepaTopoB i
OpraHu3alui, CleUaIn3uPYIOIINXCS Ha KHOEepOe301aCHOCTH.
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OObeauHEeHNe ITUX IEMEHTOB B hopMaTe «eauHas ungposast miaTgopma NpU3BaHO 1aTh KIH-
eHTy 3¢ ekt «oaHoro oOKHay (one-stop solution), mpu KOTOPOM Bes AedaTenbHOCTh 1o [ T-undpacTpyk-
Type, OOHOBIICHUSIM, CEPTU(UKALMK U OOYUECHHUIO NIEPCOHANA OCYIIECTBIIETCS B IPEAEIax OAHOM KO-
CHCTEMBI.

B kadecTBe cTpaTernyecKux MPHOPUTETOB JOSIIBHOCTH 11E€JIeCO00pa3HO BBIIETHUTD:

- yneprkanue yepes apdexr «lock-in», 0CHOBaHHBIN HA TECHOW MHTErPAIIMM CEPBUCOB U MAPTHEP-
CKHUX PELICHUH;

- IEPCOHANN3AINIO: BHeApeHne Al-Momyseii A peKoMeHAaliy MOAXOISIINX Tapu(oB, 00pa3o-
BaTeJbHBIX KYPCOB U JIOMIOJHUTENBHBIX YCIYT;

- pacmMpeHue NapTHEPCKOW CETH: MOIKIIOYCHUE K DKOCHCTEME HOBBIX pa3padOTUUKOB, yCHIIe-
HHUE MPOEKTHOTO COTPYITHUUECTBA;

- pa3BuTHE 00pa30BaTENbHBIX MPOTPAMM M MEPONPHUATHH, KOTOPbIE CTHUMYIHPYIOT BOBIECUYEH-
HocTh ¥ ykpersitoT 0pena «[JIOBOHET» kak skcrepra.

B npemaraemMoi KOHIENIMN apXUTEKTYPbl KOCUCTEMHOW MapKETUHIOBOW CTPaTerny HAMHU BbI-
JIeJICHBI YEThIPE IIaBHBIX HAIIPABJICHUS aPXUTECKTYPHI.

1. Hudposoii xad «IJIOBOHET»;
— CO3/IaHUE JIMYHOTO KaOWHeTa AJISl KIMEHTOB, IJie 0TOOPaXKaroTCsl BCE CEPBHCHI, MOANUCKU H
JaHHBIE O JIMLECH3MSIX;

— MHTErpanys MOIyJIeH AJ1s1 aBTOMAaTH3UPOBAaHHOM ycTaHOBKHU U 00HOBIeHus 110 Ha oTeuecTBeH-
HBIX OC (GloboWine), cepBuCH MOHHUTOPHHTA.

2. OmuukaHanbHOCTh 1 CRM-pemenust:

— eMHas CUCTeMa y4€Ta KIIMEHTOB, OOPAIeHHA, TEXHUIECKOM MOAIEPKKH U YIPABICHUS MIPO-
rpaMMaMH JIOSIBHOCTH;

— MOJIKJIFOYCHUE YaT-00TOB U rOJI0COBBIX KaHAJIOB /it B2G-KIMEHTOB, 10CTyI K cepBucam 24/7.

3. OpraHu3aoHHas CTPYKTypa U MapTHEPCTBO:

— ¢opmupoBanue kpocc-pyHkIroHanbHOH koman bl (Ecosystem Office), koTopast uHTerpupyer
BHYTpPEHHUE U BHEIIHHUE MIPOIYKTHI;

— 3aKJIIOYEHHE MAPTHEPCKUX COMIAICHUH, OTKpbITHE API-11U11030B 1151 pa3paboTYNKOB, yyacTre
B COBMECTHBIX TEHJIEp-IIporpaMmax.

4. MexaHU3MBbl yIep>KaHUsI U CTUMYJIMPOBAHUS JIOSUIBHOCTH:

—3amyck MHoroypoBHeBoii nporpammsl «I JIOBOHET [Ipodu», npu KOTOpO# KINHEHTHI, aKTUBHO
HCTIOJIB3YIoLIHE 3—5 CepBUCOB, MOIYYa0T IPUOPUTETHBIC YCIOBUS MOJAEPKKU U JIBIOTHI HA 00yUeHHE;

— MaKETHbIEC PELICHUS 110 NMIIOPTO3aMEIIEHHIO «IIO0J] KJIIOW» IS TOCYUPEXKACHUH, HHTETPUPYIO-
¥ie yCTaHOBKY poccuiickoro 110, oOyueHue mepcoHana u KOHCYJIbTAINN;

— MOAMNMUCOYHbIE Mojienu Juisi B2B-aynutopun, Korjia eMHbIi TU1aTex JaéT JOCTYN K KOMIUIEKCY
CEPBUCOB U PACIIUPEHHOMH MOIEPHKKE.

5. OOpa3oBatenbHble MHAIUATHBHI (BEOMHAPHI, CepTHU(HUKAIMOHHBIE Kypchl). B cextope B2B /
B2G kputHyeckr BaXKHBIM CTAHOBHUTCSI 00yUeHHE TIEpCOHAIIA KIIMEHTA, IIOCKOJIbKY PEIICHHUS CIIOXKHBI, a
HOpMaTuBHBIE TpeOoBanus KEcTkH. [ToaTomy kommanusam, monodHeM «I JIOBOHETY, pexomenayercs:

— pEryisipHO MPOBOAUTH OHJIAWH-BEOMHAPHI U MHTEHCHUBBI, IOCBSAIIEHHBIC UCIIOIB30BAHUIO OTe-
yectBeHHBIX OC, HAacTpolike cepBepoB, KHOEPOE30MaCHOCTH;

— BBIJIaBaTh CEPTU(UKATHI K OTKPHIBATH JOCTYI K KAPbEPHBIM BO3MOKHOCTSM (HANpUMep, aKKpe-
nutoBanHbIl crierranuct «[JIOBOHET») — 310 moakperuiser craTyc KIMEHTa M yCUIMBAET €ro BOB-
JICUEHHOCTD;

— (hopmupoBsats exxeroansie popymbl «I JIOBOHET» miist oOMeHa onbiToM Mex 1y npodeccruoHa-
JIaMH, B PE3YJIbTaTe Yero BOZHUKAECT KOMBIOHUTH-I(P(EKT.

O0pa3oBarebHbIe TPOEKTHI CTAHOBSATCS] OCHOBOH JUIs ()OPMUPOBAHUS «IKOCHCTEMHOM» MIPUBEP-
KEHHOCTH, KOTJIa MOJIb30BaTeN MEPECTaloT BOCIPUHUMATh KOMIIAHUIO NTPOCTO KaK ITOCTABIINKA, a BU-
JST B HEH MCTOUHUK 3KCIIEPTHBIX 3HAHUM.
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3ajgada BCeX MEPEUHCICHHBIX MEP COCTOUT B TOM, YTOOBI YCHIINTh B3aUMOCBS3b MEXIY CEpBHUCaA-
MU, TIOBBICUTH 3HAYMMOCTb SKOCHUCTEMBI ISl KIIMEHTOB U CTUMYJIMPOBATh UX OCTABAaTHCS BHYTPH HHU(PO-
Boro npoctpancTsa «IJIOBOHET» Ha Gonee mponomKUTEIbHBIA CPOK.

Peanuzarusi 3KOCUCTEMHON MapKETUHIOBOM CTpaTeruu TpeOyeT 3aTpaT Ha pa3padoTKy M TOj-
nepxkky nudposoit wiargopmelr, CRM, mapraépckux API, a Takke Ha OpraHu3allMOHHbBIC MU3MEHEHUS
(dhopmupoBanme Kpocc-PpyHKIIMOHATHHBIX KOMaHI, 00ydeHne IepcoHaia u T. 1.). [Ipu 3ToM mocTuraercs
KOMIUIEKCHBIHN 3¢ ekT, Beipaxaromuiics B pocte Retention Rate u camxernn Churn Rate, moBbimeHun
CpPEIHEro 4eka M JOJIM KPOCC-TIPOAAXK, POCTE YAOBIETBOPEHHOCTH U yKpeIuleHnn umumka. [lomyuen-
HBIE B X0J1€ HccienoBanus pacuétsl (Ha BeIoopke 100-500 KiIMEeHTOB), TOKA3bIBAIOT, UTO MPH AKTHBHOM
ocsoenuu B2B / B2G-cermento 'K «[JIOBOHET» criocoOHa A0CTHYb OKYIaeMOCTH MHBECTULIMH B
TEUCHHE TIEPBOTO TOJIA MPU TOCTATOYHOM KOJIMUECTBE TOAKIIOUEHHBIX opranu3anuii (oT 300 u 6omee).
[Ipu menbmem 06bEMe (100 KITMEHTOB) MOXKET BOZHUKHYTHh PHCK HETIOTYYCHHUS IIeJIEBO BBIPYUYKH, HO
MOCTENIEHHO HAKOIUICHHBIH OMBIT IIOMOXKET YBETUUUTh KIMEHTCKYIO 0a3y U BBIWTH Ha MOJIOKUTEIbHBIH
(bMHAHCOBBIN pe3yJbTar.

C y4eToM pOTHO3UPYEMBIX 0apbepoB MPEIOKEHBI CICAYIOMINE ITyTH UX MPEOJOJICHHUS:

— KOHKYPEHIUS ¢ APYTUMH SKOCHUCTEMHBIMU MPOEKTaMH B CEIrMEHTEe MMITOpTo3aMerieHus. Jlis
CHIDKCHHST PUCKOB CJIETyeT pa3BUBaTh YHUKaIbHBIC KoMiteTeHITnN (GloboWine, yaeOHBIH 1IeHTp), YCH-
JIMBATh MApTHEPCTBO C BEHIIOPAMU;

— OpraHr3alMoOHHOE CONPOTHBICHUE BHYTPU KoMIaHuu. HeoOxomumo BHEAPUTH Kpocc-(hyHKIH-
OHaJIbHBIE agile-KoMaH/Ibl, MOTHBHPOBATh COTPYAHUKOB uepe3 KPI 1o KiIueHTCKo# J0sUIbHOCTH;

— npobaembl uHTerpanuu ¢ ayxum [10. TpeOyercst pazpadoTka rudkux API, mpoBeaeHue nmumor-
HBIX WHTETpaIyid, npenocrapieHue sandbox-cpensr;

— peryssitopHble npenarcTBus. Hy)kHO 3apaHee yuuThIBaTh TPEOOBaHMS K 3aIIUTE JaHHBIX, IPO-
XOIUTb CEPTH(GUKALIMIO X KOOPIUHUPOBATHCS C OpraHaMK T'OCBIIACTH.

[TomMuMO 3TOT0, BayKHO pa3BUBATH KYJIBTYPY HEpephIBHOTO coBepiueHcTBoBaHus (DevOps), uto-
OBl CBOEBPEMEHHO OOHOBIATH M ONTUMHM3HPOBaTh IH(poByto miardopmy. KpymnHbele opranuzauuu B
B2B / B2G-cermenTax HeHsT CTaOUIBHOCTD, JOCTYITHOCTh U IIPO3PAuyHOCTb.

3akniouenue / Conclusion. CtpeMuTenbHas HUPPOBU3AUS U YCHIIEHHE KOHKYPEHTHON O0pPHObI
pu nepexosae K miarOpMEeHHBIM MOIENSAM AMKTYIOT HEOOXOOMMOCTb HCIONb30BaHUS YKOCHUCTEMHO-
ro MapKETHHIa ¥ MHHOBALMOHHBIX METOIOB B3aMMOJCHCTBUS C KIMEHTaMu. AHanu3 faesreiabHoctn ['K
«IJIOBOHETY, cnennanusupyromeiics Ha [T-pemenusx B chepe nMnopro3aMerieHust 1 001agaromeit
COOCTBEHHBIMH MTPOYKTaMH, TOKa3ajl MOTEHIHAT i1 (POPMUPOBAHHUS TIOJTHOLIEHHOH 9KOCUCTEMBI. J{J1st
MIPEOI0JIEHUS BBISBJICHHBIX IPOOIEM yIPaBICHUS B3aUMOOTHOIIEHUSAMH C KIIMEHTaMH MPeIJIoKeH KOM-
TUIEKC Mep, BKITFOUAIOMINHA pa3paboTKy W peann3aliio HHHOBAIIMOHHBIX HHCTPYMEHTOB 3KOCHUCTEMHOTO
MapKeTHHI'a, KOTOPbIE HE OrPaHUYMBAIOTCA HU(POBBIMU TeXHOIOTrusiMU. HeoOxoanmo coBepiieHCcTBO-
BaTb M OPraHU3alMOHHBIC MEXaHU3MBI, KaJPOBYIO MOJIUTHUKY, IAPTHEPCKUE CBSI3HM M KaHAJIbl KOMMYHH-
Kanuii ¢ yuérom ocodenHocreit B2B / B2G-cermentoB. IlpakTinueckue pekoMeHAALUH 110 Pa3BUTHIO
AKOCUCTEMHBIX CTpaTeruil ans poccuiickux kommanui, B Tom uncie ['K «IJIOBOHETY, moxHO cucte-
MaTHU3UPOBATH CIIETYIONIM 00pa3oM:

— B KPaTKOCPOYHOH IEePCIEKTUBE: BHEAPUTH 0a30BbIe MEXaHU3MBbI YIepKaHus (IPorpaMmBbl JIO-
SJILHOCTH, €AMHBIN KaOWHET NoNb30Barelis, 00yJaronye Kypesl), ChOpMUPOBATh SAMHBIN Iy JaHHBIX O
KJIMEHTaX ¥ 00eCHeYnTh CTA0OMIIBbHYIO CBS3b C MapTHEPaMU;

— B CPEIHECPOYHOI: pa3BUBATh MOJNMCOYHBIE PEIIEHNUS, PACHIMPATh NAPTHEPCKYIO SKOCUCTEMY,
BHENIPSITh Al-TiepcoHanu3amuio, a TakKe MPOBOAUTH peTyIspHbIe GOPYMBI sl KIIMEHTOB U MapTHEPOB;

— B JIOJITOCPOYHOM: OPHEHTHPOBATHCSI HA HEMPEPHIBHOE COBEPIICHCTBOBAHKE IIAT(OPMBI, Mac-
ITa0MPOBATh SKOCUCTEMY B HOBBIE OTPACIIEBBIE CETMEHTHI, PACIIUPSITh 00Pa30BaTEIbHYI0 COCTABIIAIO-
11y10, GopMHUpYs LETOCTHOE SKCIEPTHOE COOOIIECTBO BOKPYT OpeHaa.

Takum 00pa3oM, HHHOBAILIMOHHBIE METOABI YIPABICHUS B3aUMOOTHOLICHUSIMU C KIIMEHTaMH B
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Cpese PKOCHCTEMHOTO0 MapKeTHHIa 00ECIeYHMBAIOT KOMIUIEKCHBIM IMOAXON K YAEPKaHHWIO U YIOBJIET-
BOpEHHOCTH noTpeduTeneil. CoueTaHne TEXHOIOTHUECKUX, OPraHN3allMOHHbBIX, 00pa30BaTEIbHBIX HH-
HOBallUi ¢ OpHEHTalMell Ha CepBHUC-IOMUHHUPYIOIIYIO JOTHKY CO3[aéT MPOYHYIO OCHOBY JUIS JIOJITO-
CPOYHOH JIOSUTBHOCTH, OCOOCHHO B MaclITaOHbIX cerMeHTax B2B u B2G. [IpumeHenne n3noxeHHOTo
MOJIX0/Ia HA MPAKTHKE ITO3BOJIUT OT€YECTBEHHBIM KOMITAHUSIM YCTIEIITHO KOHKYPHUPOBATh B COBPEMEHHBIX
YCIIOBUSIX, TIOBBIIIAsI CBOIO YCTOWYMBOCTD U LIEHHOCTH JUIs KJIMEHTOB.
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