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AuHoTanus. Beedenue. B snoxy 1udpoBu3anim pekiaMHbIe KaMIIaHAK TakXKe MojBepraiorcs BiusHuio digital-rexHomo-
THI. B cBsI3M ¢ 9THM MeHseTCs! HOTPEeOUTEIIbCKOE TI0BEICHIE, 0] KOTOPOE HEOOXOANMO HOACTPanBATECS IIPOM3BOAUTEISIM, IpHOeTrast
K MCIIOJIb30BAHMIO MHCTPYMEHTOB I (POBOro MapkeTuHra. Ifers. M3yuenne nporecca TpaHc(hopMaIny PEKIaMHBIX KaMIIaHHH KaHa-
JI0B cObITa O] BIMSIHAEM MU(MPOBBIX TeXHONOTHI. Mamepuanst u memoodsl. basolt U1 ncciieOBaHMS BEICTYIHIIN HayIHBIE PAOOTHI
OTEYECTBCHHBIX aBTOPOB M CTAaTHCTHYECKUE NaHHbIC. B paboTe MCHOIB30BAINCH SMIMPUYCCKHI METOJ] aHAIIN3a, 4 TAK)KE CTATUCTH-
YECKHMEe METOJBI JUIsi cOOpa M aHaM3a HeOOXOMMMOW HH(OPMAIMU U TEOPETHYECKUE METONBI. Pe3yrvmamsl u oocyscoenue. Viccne-
JIOBAaHHE TIPOBOMIIOCH HA OCHOBE CTATHCTHYECKHUX JIAaHHBIX U HAYYHBIX PaOOT OTCUCCTBEHHBIX aBTOPOB. BbLIH BBISABICHBI OCHOBHBIC
TEHACHIVN Pa3BUTHS PEKIAMHBIX KaMIIaHWI KaHATIoOB cObITa. Takxke MpoaHATH3UPOBAHBI ACIEKTHI IIEPCOHATH3AINY, HHCTPYMEHTEI
1(POBOrO MAPKETHUHTA, IPOTHO3BI ACSTEILHOCTH HHTEPHET-TOPTOBIN. 3aKatouenue. Pe3ynbraTbl NCCIICI0BAHNS TTO3BOIISIOT C/IEIATh
BBIBOJI, YTO IIU(POBBIE TEXHOIOTHH 3(D(PEKTUBHO BIHSIOT HAa PEKIAMHBIC KAMIIAHUH KaHAJIOB cObITa. C IIOMOIIBIO MX KOMITAHHHU CO3-
JIAI0T HAWJIyYIINe TPEUIOKEHHS TOTPEOUTENSAM, a TAKXKe MPEIOCTaBISAIOT 00nbIoi BhIOOP. Takke ObLIO OTMEYEHO, YTO IIaT(HOPMBI
OHJIAHH-Mara3uHOB OyIyT PAaCTH H YBEIHYUBATh 00BEM MPOaK Ha JaHHOM PBIHKE.
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Abstract. Introduction. In the digitalization era, advertising campaigns are also influenced by digital technologies. In this
regard, consumer behavior is changing, which manufacturers need to adapt to by resorting to the use of digital marketing tools. Goal.
Studying the process transformation of advertising campaigns of sales channels under the influence if digital technologies. Materials
and methods. The research was based on scientific works by Russian authors and statistical data. The empirical method of analysis was
used in the work. Statistical methods were also used to collect and analyze the necessary information and theoretical methods. Results
and discussion. The study was conducted in the basis of statistical data and scientific works of Russian authors. The main trends in
the development of advertising campaigns if sales channels were identified. Aspects of personalization, digital marketing tools, and
forecasts of e-commerce activity are also analyzed. Conclusion. The results of the study allow the authors to conclude that digital
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technologies effectively influence the advertising campaigns of sales channels. With their help, companies create the best offers for
consumers, as well as provide a wide range of options. It was also noted that online shopping platforms will grow and increase sales
in this market.
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Beeoenue / Introduction. B cOBpeMEHHBIX PBIHOYHBIX YCIOBHSIX IMOTPEOUTEITHCKUE TPEATIOUTE-
HUSI 04CHB OBICTPO M3MeHsIoTCs. Y Tieper mpon3BoUTeIeM CTAaBUTCS OCHOBHAS 3a/1a4a KaK MOYKHO JTy4d-
111e Y/IOBJIETBOPUTH HOBBIE 3aIPOCHI CBOEH 11eneBoil aynuropun. CerogHs Hanbonee akTyalbHBIM CPE-
CTBOM pEIeHHUs] TaKOW MpoOJIeMbl CTaHOBUTCS HU(PPOBON MapKeTHHT. OH MMO3BOJISIET HE TOJIBKO ClIENIATh
XOpOIIyI0 peKjiaMy, HO U MPOoaHaJM3UPOBaTh BKYCHI, TOTPEOHOCTH MOTpeOUTENel, MpocaennuTh 3a UX
MOTPEOUTENBCKUM MOBEICHUEM H —KaK UTOT — C/IeIaTh YHHKAJIbHOE MPEIOKEHHE.

B crarbe MBI paccMOTpUM, Kak MO BIUSHUEM IU(DPOBBIX TEXHOJIOTUN U3MEHSIOTCS PEKIIaMHbBIC
KaMITaHUH KaHAJIOB COBITa, KAKHE HHCTPYMEHTBI IIPUMEHSIFOTCS, U OIICHUM 3(PPEKTHBHOCTh TAKOTO BUA
MapKeTHHTA.

Mamepuanvt u memoowt uccnedoeanuii / Materials and methods of research. Teopetuueckoil
0a30l BBICTYITMIM PaOOTHI OTEYECTBEHHBIX aBTOPOB B 00IacTH MM(POBOTO MapKETHHTA, TpaHChopMa-
MU MapKEeTHUHTA IO/ BIMSHAEM HCKYCCTBEHHOTO MHTEIUIeKTa. TaKKe /I aHaIrn3a ObLIH UCTIONb30BaHBI
CTaTHCTUYECKHE JaHHBIE i TOTOBbIE MAapKETHHTOBBIE HccienoBanms Data Insight.

B uccrnenoBanny NCHOIH30BATUCH TEOPETHUECKHUE METO/IBI MCCIIEIOBAHMS, TAKME KaK aHAIH3 JIH-
TepaTypsl, 0000meHne. Takke MPUMEHSUTUCH CTATUCTUYESCKHE METO/IBI.

Pezynomamot uccieoosanuii u ux oocysycoenue / Research results and their discussion. B mupe
IUPPOBBIX TEXHOJIOTHH JIake PEKIIAMHbIC KaMITaHUH KaHaJIOB cOBITa MmoTepriesin n3MeHeHus1. C KayKabIM
JTHEM OU(pOoBasi peKiiaMa pa3BUBACTCS U CTAHOBUTCA yke 00bieHHOH. C nu(poBbIM MapKEeTHHTOM U3-
MEHSIOTCS ¥ IOTPEOUTEIhCKUE MPUBBIYKA. ECITU paHbIie /i TOro, 4TOOBI BEIOpATh ONPEICICHHBIH TO-
Bap cpeau OOJIBILIOTO ACCOPTUMEHTA, HY>KHO OBLIO XOAUTH YacaMH 110 Mara3uHaM, TO ceifuac 10CTaTouHO
BBIOpaTh HEOOXOAUMBIE (PUIIBTPHI IO OTOOPY TOBapa U HAWTU HanOoJIee MOAXOASIINN JIJIs IOTPEOUTEs.
Jpyroii MpUBBIYKON MOXKET OBITH TO, YTO, YK€ 3aXOfs B Mara3uH, MOTPEOUTENh 3HAET, YTO OH KYITHUT.
DTO MPOUCXOAMT 3a CYET TOTO, YTO JIO STOTO OH M3YYHII PHIHOK, OIPE/eIEHHBIE MOIEIH, TPOCMOTPET
OT3BIBHI, IOMYISIPHOCTH TOBapa. Takke pa3BUTHE MOMYISIPHOCTH OHJIAH-MarasmHOB U3MEHWIIO TTOTpe-
OWTEIHCKOE TTOBE/ICHNE B CTOPOHY YaCTHIX IMOKYTIOK OHJIAMH, TaK KaKk 3TO HAMHOTO yI0OHEe U 3aHIMAaeT
MEHBIIIE BPEMEHH 110 CPABHEHUIO C TIOMMTUHTOM odiaiiu [1].

ConmabHble MeMa TaK)Ke MIPAIOT OOJBIIYIO POJb B MPHHSATHH pelleHus O MoKynke. OHU BbI-
CTYNarT OJHUM U3 CIIOCOOOB TIOBBILICHUS JIOSUITBHOCTH K OpeHy. [loTeHnnanbHblii ToTpeOuTeNh, 3aii-
JIsl HA CAWT, CTPaHUIy B COLMAIBLHBIX CETSAX, MOXKET MPOCIECIUTh 32 AKTUBHOCTHIO KOMITAHUH, H3Y4UTh
OT3bIBBI, TOBaphl. Takke MHOTHE OpeH/IbI MOJIB3YIOTCS pekiamMoii 6iorepoB. Kak mpasuio, y 6morepos
€CTb CBOS ayIUTOpUs, KOTOpast oBepsieT eMy. Mcxost u3 3Toro OpeH]| TakKe MOKET 3aBOEBaTh 10BEPHE
K cebe, mpuberas K Takoi pexiame. HekoTopblie Oiorepsl UMEIOT CBOM OpEeH[IbI-Mara3uHebl, TAe Mpeasa-
rar0T TaK)Ke CBOU TOBapHI.

CerofHst KaXKJIbIii HACJBIIIAH O PA3IMYHBIX MapKeTIUIeHcaX, WX MOIMYISPHOCTh PACTET C Kaxk-
nbM aHeM. [IMk mpoaak Ha JaHHBIX IUIoLaAkax mnpousoiuena Bo Bpems nanaemun COVID-19, xorna
odaiiH-Mara3uHbl CTATd 3aKPHIBAThCA, TOTPEOUTENN Havall WCKaTh ajJbTePHATUBHBIA BapyaHT I
mormHara [2]. Ceifuac ke caMbIM MOMYJISIPHBEIM METOIOM IS OHJIAWH-TOPTOBIIM CTaTH MapKETIUICHCHI.
Jlannas momanka craiga BocTpeOOBaHA W MPOU3BOIUTENSAMH, KaK JOMOJHUTEIHHBIM KaHAIOM COBITa
cBoell mpoayKIuH. Tak, peHTHHT KPYITHEHITUX HHTEPHET-Mara3uHoB MPEACTaBICH B TaduIe 1.
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Tabnuya 1/ Table 1
Ton-10 kpynHeHIKMX POCCHIICKUX HHTepHeT-MarasuHoB 3a 2023 rox / Top 10 largest Russian
online stores in 2023

Ne Maeazun Kamezopus Onnaun- | Pocm | 3axazvl, muic. | Pocm 3axazoe

npooadxcu, |  npo- wm.

MJH pYO. dadxc
1 | Wildberries YuuBepcanbHbie Marazunsl | 2 143 700 | 73 % 2976 200 104 %
2 | Ozon YuuBepcanbHble MarazuHsl | 1 566 400 [ 103 % 932 500 105 %
3 | SAumexc Mapket YausepcanbHble Marazuasl [ 370 600 57 % 98 700 101 %
4 | Meramapker YuuBepcanbHble Marazunsl | 312700 | 417 % 43 300 199 %
5 | DNS OJNeKTPOHUKA U TEXHHUKA 239400 17 % 17 100 5%
6 | Camokar FMGG 159900 | 111 % 190 600 58 %
7 | BcelHCTpYMEHTEHLpY ToBapsl U1 1oMa 151 600 56 % 21900 47 %
8 | CutmmuHk OJIeKTPOHUKA U TEXHHUKA 151 200 2% 9100 -16 %
9 | Kynep FMGG 127 100 50 % 55400 68 %
10 | BkycBuin FMGG 126 600 53 % 98 800 53 %

*VIcTOUHMK: COCTABJICHO aBTOpamu 1o naHHbIM [3] / Source: compiled by authors according to data [3]

N3 Tabmurer 1 MBI BUAMM, 9TO CaMBIM KPYITHBIM HHTEpHET-Mara3uHoM sBistercst Wildberries.
JlaHHBI MarasuwH sIBISIETCSA KakK pa3 MapKeTIUIEHCOM, KOTOPBIA MPEeJOCTaBiIseT OOIbIIOe KOTHYECTBO
PasHoOOpa3HBIX TOBAPOB OT Pa3HBIX MIPONABLOB. PekiamMy MapkeTiuielica MOXKHO YBUAETh M HA TEJICBU-
JICHHUH, B COLMAIIBHBIX CETSX, HAa TPAHCIIOPTE U B APYTUX MECTaXx.

ToBopst 0 nupoBU3aIMK PEKIAMHBIX KaMIIaHUK, MOYKHO Ooliee TITyOOKO pacCMOTPETh BIHSIHUE
COIMAJIBFHBIX CeTel Ha KaHaibl cObITa. ConMaabHbIE CETH TIO3BOJISIIOT COOMPATh MOIPOOHYI0 HH(OpMa-
IIUIO O TOTPEOHTENAX, aHATM3UPYSI MX JIAWKH, TIOIMCKH HA coodmiecTBa. VIcXoast U3 9TOro aJlrOpuTMBI
MIOKa3bIBAIOT PEKIIaMy, KOTOpasi Obl 3aMHTEpecoBalia TOr0 MM MHOTO moib3oBatens B MHrepHere. HMc-
MOJIB3YsI TAKOH BUJI PEKIIaMbl, KOMIIAHHH 00€CIICUNBAIOT ce0e JIOSIBLHOCTD K OpEeHIY, MpUBIEKas OojIblIe
MOTEHIUAIBHBIX TOTpeduTeNel K cebe B MOAMMUCUUKH, B CBSI3U C 3TUM PACTET MOIMYISIPHOCTD U YBEIJIHU-
YHBAIOTCSI MTPOJIAKH.

LlndpoBoit MapKeTHHT CTAHOBHUTCS HanOOJIee TOIYIAPHBIM BUJIOM JUIS IPOABIKEHUSA. DTO HPO-
MCXOIIMT 32 CYET TOTO, YTO €T0 TEXHOJIIOTHYECKasi OCHOBA ITO3BOJISIET CICANTDH 3a BIKEHHEM ITOTpednTe-
neit u 3¢ dekTuBHO B3anMoeiicTBOBaTh ¢ ayautopuei [4]. [Lis Hanbonee rppexTuBHON padboThl (-
POBOrO MapKeTHHra HEOOXOJMMO MOAOUPATh MpaBHIbHbIE HHCTPYMEHTHI. Tak, MpeacTaBUM OCHOBHBIE
WHCTPYMEHTHI IU(PPOBOTO MapKeTHHTa B TaOIHIIE 2.

Tabnuya 2 / Table 2
HNucrpymenTsl nudposoro mapkerunra / Digital marketing tools
HUncempymenmor | Xapaxmepucmuxa
SEO
Google Trends JlaHHBIA MHCTPYMEHT MO3BOJISICT MMPOCKAHUPOBATH aKTYaIbHBIH KOHTCHT
B UnTepuere
Advanced Web Tracking HHCTpYMEHT JaeT BO3MOKHOCTh CMOTPETh PSHTUHTH CBOETO CalTa U
CIICTUTh 32 KOHKYPEHTaMU
IInaTHbIN NOUCK U PETAPIETUHT
Sunexc.Jlupexrt WHCTpyMEHT IIOMOTAeT INIaHUPOBATh U 00ECIeUnBaTh IJIATHOE MPOJIBH-
YKEHHE TI0 KIIIOUEBBIM CJIOBaM
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ReTargeter WHCTpyMEHT, O3BOISIFOIIMNA HACTPAUBATh U YIIPABIAThH CLEHAPUSIMU,
4TOOBI BEPHYTh MOTPEOUTENICH HA CAWT OpraHU3aIuy Yepe3 PeKiIaMmy
Amnanutuka
SAunexc.Metpuka WHCTpyMEHT ITOMOTaeT MpoaHaIn3upOBaTh TPaPUK U ACUCTBUS ITOTPE-
outenei
Kissmetrics WHCTpYMEHT, ¢ TIOMOIIBIO KOTOPOTO MOKHO OTCIICIUTH ACUCTBUS ITOJTh-

30BaTeiIeH 110 CETMEHTaM, CAEJIaThb OTYETHI 110 OAUNHOYTHO 3apETrUCTPUPO-
BAaHHBIM IT10JIb30BaTCIISIM

SMM

Buzzumo [To3BossieT CIPOTHO3UPOBATH PEAKIIUIO B COIMAIBHBIX CETSAX Ha IlIa-
HUPYEMYIO ITyOJIMKAIHIIO, & TAK)KEe TPOM3BOIUTE MOHUTOPHHT TIOCIIE €€
TIOSIBIICHUS

Nanigans Ilo3BomsteT Pa3MECTUTD PCKIIAMY Cpa3y B HCCKOJIBKUX COLMHUAJIBHBIX
CETAX, a IMOCJIE MOATOTOBUTHL OTYETHI 10 PEKIIaME

Hucrpymentsl PR

Brand24 [TomoraeT OBICTPO HAXOANTD, a MOCIIe TPOAHAIM3UPOBATH PA3ITMIHOTO
poza myOIMKanuy, TIe yIOMUHAETCs OpeH T

GetBlogger [To3Bomnsier HaliT Giorepa, y KOTOPOTO MOANUCYUKH OYyITyT 1eIeBOH
ayauTopueil Openaa

WHCcTpyMeHTHI aHaNn3a

Maxymiser C ero moMoIIbi0 MOYXHO TIPOBECTH TECTHPOBAHMSI CaliTa MM MOOMIIEHO-
IO IPUITIOKESHHUSI

UserZoom [To3BoJIsIET IPOBECTH TECT APailB caiiTa Tak, Kak Obl BUCI €ro moTpe-
ourenp

*McTounuk: coctariieHO aBTopamu / Source: compiled by the authors

PaznuuHbple MOIXOABI MO3BOJSIOT C WCIOJNB30BAHUEM HHCTPYMEHTOB HH(POBOIO MapKETHHTA
pa3padaThiBaTh MEPCOHANTM3UPOBAHHBIC MTPEATIOKEHUS ISt moTpeOuTeneil. JlanHas koHIenus obdecre-
YHBACT JICJICHUE HA CETMEHTHI, a TAKXKE IMOMOraeT 00eCICYUTh WHAMBUIYAIbHBIA MOIXO0J K KIIUCHTY.
Ecnu paccmarpuBarh noBejieHre NoTpeOuTeNel ¢ TOYKM 3pEHNUs TICUXO0JIOTUH, TO OHH LIEHST, KOT/1a mpo-
M3BOJUTEIIb MOXKET HAWUTH MOAXOA K HEMY U CIeNaTh YHUKAILHOE TOProBOE Mpeyiokenue [5]. 3a cuer
ATOTO Ha SMOITMOHAIBHOM (POHE MOTPEOUTENTh CTAHOBUTCS TIPUBSI3aHHBIM K OpeHay. Pa3paboTka cTpare-
THU TIEPCOHAITU3AIMH SIBIISIETCS CIOKHBIM MPOIECCOM U COCTOUT U3 HECKOJIBKHX 3TaroB (puc. 1).

) a )
MposegeHve MpvmeHeHWe
MoHumaHwe NEepPCoHaIM3NPOoBaH- TEXHOI0TMI
ayauTopun HbIX KaMMaHWI B [0MONHEHHOM
COLMANBHBIX CETAX peanbHoCTH
- J \ J
4 ) 7
Apantauua OnTumunsauna
NOWCKOBOM GYHKUMOHUPOBaHWA
ONTUMM3aUUH LLe/IEBOM CTPaHMLUbI
MoA HYKAbI U 6narosapa
KoHLenuun peanusaumm
nepcoHanMsauum nepcoHanusauuu
—
Tapremp(iBane " MepcoHanuaauya
npodannmHr

Puc. 1. IIporiecc pa3pabOTKH CTpAaTETUH MEPCOHATU3AIIH /
Fig. 1. The process of developing a personalization strategy
*VICTOUHUK: COCTABJICHO aBTOpaMHu 1Mo qaHHbIM [6] / Source: compiled by the authors according to data [6]
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[IpuMeHss cTpaTernto MepcoHaNN3auy Ha TIPAKTHKE, BBl MOXKETE TTOTYYUTh PSiJ MPEUMYIIIECTB.
JlaHHast cTpaTerusi COBMECTHO ¢ HU(PPOBON KOMMYHHKAIMEH ITO3BOJISICT YAYUIIUTh B3aUMOOTHOIIICHUS
C IOTPEOUTEIISIMU, MPEINOCTABUTHh HAWTYYIIIUE IEPCOHATM3UPOBAHHBIC MTPEIIOKEHUS, 00€CIIEYUTh COOP
0o0paTHOH CBsI3M, Onarofapsi 4eMy pacTeT ypOBEHb YIEp)KaHWsl KIHUCHTOB M Y KOMITAHWUHU TOSBIISETCS
TTOJIOKUTEITHHBIN UMUK [7].

Taxoke OTHUM W3 TIABHBIX MMOMOIIHWKOB ISl TIPOBENIEHUS PEKJIAMHBIX KaMIIaHWN SBISETCS Ha
CETOIHSIIHAN JAeHb ncKyccTBeHHBIH nHTeInIekT (M), MU cniocoben o0erauts HEKOTOPhIE POIIECCHI,
STambl AJISl CO3JAHUSl U pealiu3aluu pekiaMbl. U ¢ KaXXabIM THEM OH YCOBEPLICHCTBYETCS U Mpejiara-
eT Bce Ooiblle BO3MOXKHOCTEH ai1st paboThl. OH crocoOeH MpoaHaIn3upoBaTh OONBIIOE KOIUYECTBO
JAHHBIX O MOTPEOUTENSX, Pa3IeUTh UX 10 CETMEHTaM, pa3padoTarhk U0 HOBOTO MPOAYKTa U YCIyTH
1 Jake TPONHCcaTh MOAPOOHO PEeKIaMHYI0 KaMIIaHHIO JIJIs Baero Tosapa [8]. beicTpsiMu Temmamu uc-
KyCCTBEHHBIM MHTEJUIEKT BHEIPHUIICSA B HAlIy OOBIICHHYIO JKM3HD M CTal HE3aMEHUMBIM TTOMOITHHKOM
BO MHOTHX cpepax JesTeIbHOCTH.

Tak, amepukaHckasi UcclieoBaTeabcKas koMmnanua Gartner mporHo3upyet, uyto k 2026 . oKoi1o
80 % xommanuii OynyT ucnonb3oBarb MU kak apaiiBep aist pocta [9]. Bpenast OynyT BEICTpanBaTh ajro-
PUTMBI JJI1 CO3/IaHUS TIEPCOHATH3UPOBAHHBIX TIPEIOKCHIH, TIPOBEIACHUS TPOTHO3UPOBaHMsI. BOTHI cTa-
HYT HEOTHEMJIEMBIMU TIOMOIITHUKAMH TTOTPEOUTENeH, CTAHYT HEKMMH ITPOBOTHUKAMH B MUP KOMITAHUH.

ArenrtctBo Data Insight mpoBeno MapkeTHHIOBOE HCCIIEIOBaHNE U CIIPOTHO3HPOBAIIO U3MEHEHHS
o0beMa MpoJax Ha PbIHKE MHTEpHET-TOproBiu. CormacHo nmporuosy, B 2024 r. o0beM AeHCTBUTEIBHO
BBIpoC Ha 36 % — 1o 10,7 TpaH pyoneit (puc. 2).

25
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Puc. 2. luramuka o0beMa mpojax ¢ mporao3om Ha 2024-2028 rr., TpiH pyo. /
Fig. 2. Dynamics of sales volume with forecast for 2024-2028, trillion rubles
*VICTOUHUK: COCTaBIICHO aBTOpamu 1o maHHbM [10] / Source: compiled by the authors according to data [10]

W3 pucyHka BUAHO, YTO MPOTHOZUPYEMBIH 00BEM POk OyIEeT MOCTOSIHHO PAaCcTH, YTO CBUJIC-
TEJIBCTBYET O TOM, YTO OHJIAMH-Mara3MHbl CTAHOBSITCS YK€ OOBIICHHOCTHIO. MapKeTIUIelChl pa3BUBa-
FOTCsl, HA HUX TOSIBJISIIOTCS BCE OOJIbIIE MPOU3BOAUTENICH, KOJIMYSCTBO UX (DPAHIIK3 YBEIUIUBACTCS 110
HECKOJIbKUM cTpaHaM. OJHaKo Ha PBIHKE BCE PABHO OCTAETCS MOTPEOHOCTH B BHICTPAMBAHUH JIMIHOM
KOMMYHHKAIIAY MEXKTy TOTPEOUTENEeM U IIPOU3BOAUTEIIEM.

3akntouenue / Conclusion. I1ogBost UTOTH, MOXXHO OTMETHTb, YTO IU(PPOBBIE TEXHOIOTUH JICH-
CTBUTEIILHO OKAa3bIBAIOT 3HAYMTEIHHOE BIUSHHE Ha TPaHC(HOPMAIUIO PEKIIAMHBIX KaMIaHHI KaHAJIOB
cObITa. TeXHOJIOTMH YCOBEPIIIEHCTBYIOT pa0OTy MapKETHHTa U 00JICr4aroT paboTy B CO3JJaHUU PEKIIAMBI
U ee peanu3anun. Takke MPOUCXOAUT aKTUBHOE Pa3BUTHE MHTEPHET-TOPTOBIIH, KOTOPAs ¢ KaXKIBIM TO-
oM OyZeT TOIBKO HaOHUpaTh 000POTHI M YBEIHUNBATE KOTUIECTBO MPETIaracMbIX CEPBHICOB.
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BCEX YacTel CTaThbU U €€ OKOHYATEJIbHbII BApUAHT.
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