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AnnoTanusi. Beedenue. IHQopManoHHbIC TTOTOKH B YCIOBUSX NU(POBON SKOHOMHUKH CTAHOBSTCS HOBBIM BHJIOM aKTH-
BOB Opranu3anuu. MHQOpMAOHHbIN MEHEDKMEHT PEIIaeT ABEC BAXKHBIC 3a[aUl B yNPABICHUH OpraHM3amHeil: ¢ OXHOH CTOPOHEL,
KOOPJIMHUPYET ACSTEIBHOCTh 110 YHPABICHUIO HH(POPMALIMOHHBIMU TTOTOKAMH, a C JIPYTOl CTOPOHBI, CIIOCOOCTBYET MCIOIb30BAHUIO
MH(OPMAIMOHHBIX TEXHOJIOTUH B NPHUHATHH OPraHU3alHOHHO-YIPAaBICHYCCKHX penreHnil. COBpeMEHHOE pa3BUTHE OONBIIMHCTBA
PBIHOYHBIX CETMEHTOB B yCIIOBUSIX YCHIICHHSI KOHKYPEHIIMU B O0phOE 3a KIIMCHTA TTOBBINIACT aKTYalbHOCTh HCCIICIOBAHNI B 001acTH
YIpaBICHHS KINSHTCKIMH CEPBHCAMU, B TOM YHCIIE METOAAMH HH(OPMAIMOHHOTO MeHeKkMeHTa. Lens. nentuduxarnms u 0606me-
HHE TEXHOJIOIMi MH(OPMAIIMOHHOTO MEHE/KMEHTA, KOTOPhIE I1eJIECO00Pa3HO MCIOIb30BATh JUIS MOBBIMICHHS Ka4eCTBA KIMEHTCKHUX
cepBucoB. Mamepuanst u memoost. IHHOPMAMOHHON 1 MaTepUaTbHOH OCHOBOW M3YYEHUS TEXHOIOTHH YIIPABICHHS KIIHEHTCKAMHU
CEepBHCAMH SABIACTCS SMITHPUYCCKas 6a3a POCCHICKUX OpPraHM3allUi, a TAKKE aHAIIMTUYECKHE JJAHHBIC HH(OPMAIMOHHBIX areHTCTB
u caiitoB. O000IeHNe, aHANN3 U MHTEPIPETALHs IIOTyYCHHBIX PE3YIbTaTOB OCYIIECTBISUIICH C HCIOIb30BAHUEM METOIOB OOIIe-
HAy4HOTO XapaKTepa, a TaKiKe KOMIUIEKCHBIX M SMIMPUYECKUX METOO0B. Pesynvmamul u oocysycoenue. YnpapieHue KIHEHTCKUMU
CepPBUCAMH OPTAaHU3ALMH SBISETCS 3aJI0TOM YACPKAHUS KIIHEHTOB U ()OPMUPOBAHHS JTOSILHON KINEHTCKOH 6a3bl. COBPEMEHHBIE TeX-
HOJIOTMH MH(OPMAIIOHHOTO MEHE/UKMEHTA MO3BOJISIOT CENATh 9TOT MPOIEcC Hanbolee KaueCTBEHHBIM M 3()(hEKTHBHBIM, ONEPaTHB-
HO BBIBIISIA KIMEHTCKUE IPEANOYTEHUS H CIIOCOOCTBYS aIalTalliy TEKyIINX CEPBHCOB MOJ MOTPEOHOCTH KIHEHTOB. B pesymsrare
TIPOBEJICHHOTO MCCIIeI0BaHHs CHOPMUPOBAHBI KITFOUECBBIC HAIPABICHHUS NCIIOIB30BAaHMUS TEXHOIOT NI HH(OPMAIIMOHHOTO MEHE/UKMEH-
Ta B MOBBIIICHUN KaueCTBa (hyHKIIMOHUPOBAHUS KIUCHTCKUX CEPBHCOB. 3akaiouenue. OG00IMECHIE TEOPETHUESCKUX H NPAKTHICCKHX
ACIIEKTOB PA3BUTHUs TEXHOJIOTHI HH(OPMALIMOHHOTO MEHE/PKMEHTA MTO3BOJIMIIO Pa3paboTaTh METOAMYECKHUI alapaT nX HCIOIb30Ba-
HHS B Pa3BUTHH KIMEHTCKUX CEPBHCOB, YTO B IEPCIIEKTUBE OyAeT CHOCOOCTBOBATH YKPEIUICHUIO KOHKYPEHTHOH MO3HIIMN OpraHM3a-
I[MM HA OCHOBE TTOBBILICHHS JIOSIBHOCTH €€ KIIHEHTCKON 0a3bl.
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Abstract. Introduction. Information flows in the digital economy are becoming a new type of assets of the organization.
Information management solves two important tasks in the management of an organization: on the one hand, it coordinates information
flow management activities, and on the other hand, it promotes the use of information technologies in making organizational and
management decisions. Modern development of most market segments in conditions of increased competition for the client increases
the relevance of research in the field of customer service management, including information management methods. Goal. The study
aims to identify and generalize information management technologies that are advisable to use to improve the quality of client services.
Materials and methods. The information and material basis for studying client service management technologies is the empirical base
of Russian organizations, as well as analytical data from news agencies and websites. Generalization, analysis and interpretation of
the obtained results were carried out using methods of a general scientific nature, as well as complex and empirical methods. Results
and discussion. Management of customer services of the organization is the key to retaining customers and forming a loyal customer
base. Modern information management technologies make it possible to make this process the highest quality and most efficient,
quickly identifying customer preferences and contributing to the adaptation of current services to customer needs. As a result of the
study, key directions for the use of information management technologies in improving the quality of the functioning of client services
were formed. Conclusion. The generalization of theoretical and practical aspects of the development of information management
technologies made it possible to develop a methodological apparatus for their use in the development of client services, which in the
future will contribute to strengthening the competitive position of the organization based on increasing the loyalty of its client base.
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Beeoenue / Introduction. Ctparerndeckue HalpaBJICHHs Pa3BUTHSI OM3HECAa COBPEMEHHOU Op-
TaHW3aIMK TECHO CBSI3aHbI C yIpaBlieHHEeM HH(OPMAIMOHHBIME TIOTOKAMH, B TIEPBYIO OYepeib 10 pe-
3yJIbTaTaM paboThl KITUEHTCKUX CepBUCOB. DYHKITMOHAT TEXHOIOTHH HHPOPMAIIMOHHOTO MEHEKMEHTA
MO3BOJIICT M3BJICKATh HEOOXOUMBIC CBEICHUS O KIMEHTCKUX TPAH3aKIUSIX U3 0011ero oobema uHpop-
MAaI[MOHHOTO TIOTOKA OpraHu3anuu. [lomydeHne akTyallbHbIX, JOCTOBEPHBIX OTIEPATHBHBIX JIAHHBIX O Pe-
3yJbTaTax 06CJ'Iy)KI/IBaHI/IH KIIMECHTOB ABJIACTCA AOCTATOYHBIM H HCOGXO}II/IMLIM YCJIOBUEM IMOBBINICHUA
Kaue€CTBa KIIMCHTCKUX CEPBHUCOB M YKPCIIJICHUSA JIOAJIbHOCTHU KIMEHTCKOM 0a3bl.

OJHUM U3 KIIOYEBBIX TPEHJOB B HACTOSINEE BPEMs SIBISICTCS KIMEHTOOPUEHTUPOBAHHOCTb,
a BCE KITIOUEeBbIE OM3HEC-CTPATEr Uy OMUPAIOTCS HA MOBBINICHHUE JIOSUTbHOCTH KITMEHTOB M BOBJICUCHUE UX
B CHCTEMY KIIMEHTCKUX CEpBHUCOB opraHu3aimu. Lludposas TpaHcopmalus 3arparuBaeT U 3Ty 4acTb
MH(POPMAIIMOHHOTO MEHEPKMEHTA, HalpUMEp, UCIOIB30BAHUE TEXHOJIOTUH OONBIIMX JAHHBIX U UC-
KyCCTBEHHOTO MHTEJIJICKTa (HeHpOCceTeil) MO3BOJISET MOJIy4aTh, 00padaThiBaTh U MepeiaBaTh OIPOMHBIC
MAaCCHUBBI KIIMCHTCKUX JAaHHBIX, HA OCHOBC KOTOPBIX CUHTC3UPYIOTCA YIIPABJICHUCCKHUEC PCUICHUS.

HudopMarioHHbIe pecypchl TOCTOSHHO MPEYMHOXKAIOTCS, PACIIIUPSIFOTCST HAITPABJICHUS HCIIONb-
30BaHUS JAHHBIX O KIMEHTCKHUX OTEpaIysx, 00eCIeYrBaeTCsl MPUBSI3KA K KOHKPETHBIM KITUEHTAM C CO-
XpaHEHHEM HCTOPUU UX TpaH3akiui. O003HAUCHHBIC MPUYUHBI SBISIOTCS MPEANOCHUIKAMU aKTUBHOTO
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BHeZ[peHUs U(POBHIX TEXHOJIOTHI M MHHOBAIIMOHHBIX HHCTPYMEHTOB B OPTaHU3AIINIO M Pa3BUTHE KITH-
€HTCKHX cepBHCOB [0, c. 201]. Tombko MCIIOIBE30BaHUE TEXHOJIOTHA WH()OPMAIIMOHHOTO MEHEIKMEHTA
B YCJIOBHUSAX ITU(PPOBOI SIKOHOMHKH MO3BOJISET COXPAHATH KaueCTBO OOCITY)KMBAHUS KITMEHTOB U Hapalu-
BaTh WX JIOSUITEHOCTE Kak 0a30BO€ yCIOBHE KOHKYPEHTOCIIOCOOHOCTH opranu3anuw [ 1, ¢. 471].

Takum oOpazom, mouCcK Hambonee d(h(HEKTHBHBIX TEXHOIOTUH WH(POPMAITMOHHOTO MEHEIKMEH-
Ta U JOCTHKCHUC C6aHaHCI/IpOBaHHOCTI/I HX HMCIIOJIB30BaHUA B YIPAaBJICHUU KIMEHTCKUMHU CEPBUCAMU
TIOMOXET OpraHvu3ann ):[OGI/ITBCSI CTPATErn4CCKOro JuacpcTna B BI)I6paHHOM PBIHOYHOM CCTMCHTC. ITo-
CTPOCHUC NMEPCOHATN3UPOBAHHDBIX OTHOIIIEHHUH C KJIIMEHTAMH SBJISICTCS 3aJI0TOM YCHICHIHOCTHU IMMOJIUTHUKHU
OpraHu3alyy B TOCTHKCHUH [IEJIEBBIX 3HAUCHHI €€ KOHKYPEHTOCTIOCOOHOCTH.

Mamepuanvt u memoowt uccneoosanuit / Materials and methods of research. ViccnenoBanue
TEOPETUYECKON, MPAKTHUECKOH M AMITMPUYECKON 0a3bl pe3ylbTaTOB Pa3BUTHS KIMEHTCKUX CEPBHCOB
Y TEXHOJIOTUH YIPAaBICHUS MMH B JCSITEILHOCTH POCCUWCKHUX OpPraHM3alui 0a3upyeTcsl Ha METOIax
aHanu3a, CHHTEe3a, HaydHOU a0CTpakMK 1 0000IIEHHUH, a TAK)KE HAa METO/IaX CTATUCTUYECKOTO aHAIN3a.
B cuity orcyTCTBHS MTOMTHOLIEGHHOW aHATMTUYECKOM 0a3bl IO pe3ylibTaraM Pa3BUTHS KIIMEHTCKUX CePBU-
coB, Ux 3(p(PpeKTUBHOCTH 1 KauecTBa OOCITY)KMBaHHUS KIMSHTOB B KaueCTBE HH(POPMAIMOHHBIX UCTOUHH-
KOB HCITOJIb30BAIIMCH TAKKE JaHHBIE OIPOCOB U KJIMEHTCKOW aHAIUTHKH.

Tparchopmanust Mosieneil moTpeOUTENBCKOTO MOBEACHHUS CITOCOOCTBOBAIA TEXHOJIOTHYECKOM TIe-
pecTpolike HHCTPYMEHTOB HH()OPMAIIMOHHOTO MEHEeKMEHTa. VHTerparust MHOKeCTBa KaHAIOB 00CIy-
KUBaHUS B €IMHBIN KIMEHTCKUH CEPBHC OCYIIECTBIIETCS Ha OCHOBE TAaKMX TEXHOJOTHH, KaK IH(pPOBEIE
m1aThOpMBI (MapKETIUICHCH), TOJIOCOBBIC MIOMOIITHUKH U 9aT-00ThI, MECCEH/KEPHI W COIMAIbHBIE CETH,
CRM-cucrems! 1 mipod. [4, c. 68]. KomruiekcHOe HCIIoIp30BaHIE COBPEMEHHBIX TEXHOIOTHI 00CTyK1Ba-
HUSI KIIMCHTOB HCO6XO):[I/IMO JJIA BBITIOJIHCHUSA psijia 3ajiaq I/IH(i)OpMaI_[I/IOHHOI‘O MCHCI’)KMECHTA, A UMCHHO!

- [IOUCK TOYCK KOHTAKTA C KJIIMCHTOM U MMOCTPOCHUC KAPThI ABUKCHUA HOTpe6I/ITeHH C YU4€TOM €10
YKH3HEHHON LIEHHOCTH (Ha 3TOM dTarle 1ei1ecoo0pa3Ho OTCIeKHUBaTh Hanboee 3PQEeKTUBHBIC KaHAIbI
B3aMMOJICHCTBUS C KIIMEHTAMU C BBICOKUM YPOBHEM KOHBEPCHN);

- pa3paboTka enuHOM U(POBOH TIATHOPMBI ISl OOCITY)KUBAHUS KJIUSHTOB C BO3MOXHOCTBIO
MEPCOHANN3AUH KOHKPETHBIX KAaHAJIOB B3aUMOJEHCTBUSI C Y4ETOM MPEANOYTeHHH M MOTpeOHOCTEH
KJIMEHTa (BKJIIOYasi OMHOBPEMEHHOE U PaBHOIIPABHOE HCIIOJIb30BAHHE HECKOIBKHX KaHAJIOB M UX COYe-
TaHWii 0e3 MoTepH KauecTBa KIMEHTCKUX CEPBUCOB);

- o0ecrieueHne KOMILIEKCHON MOIIICPKKU KITMEHTCKUX CEPBUCOB, B TOM YHCIIE MHPOPMHUPOBAHHUS,
KOHCYJIBTUPOBAHUS U TEXHUIECKOTO 00CTyKHBaHUS;

- 00beIMHEHNE BCEX KIIMEHTCKUX CEPBHUCOB B IMHYIO CUCTEMY C TIPUBS3KOHM K aKKayHTY KIIMEHTa
Y TOYKOM JIOCTYTIA C Pa3IUYHBIX YCTPOUCTB C YI€TOM BO3MOXKHOCTEH MX CHHXPOHH3AIIHH;

- WCIIONIb30BaHHUE CHUCTEMBI OOPaTHOW CBSI3W C KIIMEHTOM, MONy4YeHHE MHPOPMAIMK O KaueCcTBe
00CITy)KMBaHUS U YPOBHE YIOBIETBOPEHHOCTH KIMEHTOB B IEJSAX MOMU(MUKAIIUN ¥ HACTPOUKH KIIMEHT-
CKHX CEPBUCOB MO UX MoTpedHOCTH [5, ¢. 110];

- pa3paboTKa ¥ BHEIPCHUE CHCTEMBI KIMCHTCKOW aHAMTHKH, TPEIHA3HAYCHHON TSI OTCIICKHU-
BaHU KOHBECPCHUHU B PEIKUME PCaJIbHOIO BPEMEHU U OLICHKH Hpe}IHO‘ITeHI/Iﬁ HeJ’IeBOI‘/‘I rpynIibl KJIMCHTOB.

Kommieke 0003HauEHHBIX HaTpaBlICHUH pa3BUTHS WH()OPMAIIMOHHOTO MEHE/DKMEHTa B 4acTH
yYpaBJICHUA KIMCHTCKUMU CEPBUCAMU 3aTparmBacT MHOXECTBO TEXHOJIOTHUHN U MHHOBAlMOHHBIX pCHIC-
HUU, NPEJAHA3HAYEHHBIX JUIS [TOBBIIICHNS YPOBHS ONEPAaTUBHOCTH YIPABICHUYECKUX PEIICHUN, a TaKkKe
MAaKCUMaJIBHOT'O OXBaTa KJIMCHTCKHX HpeI[HOLITeHI/Iﬁ pu ux pa3pa60TKe " peajim3aluu. ITouck u BHe-
npenre 3((HEKTUBHBIX TEXHOJOTUYECKHIX PEIICHUH B PA3BUTUH KIMEHTCKUX CEPBUCOB SIBIISICTCS BAXKHON
3aja4eld THYOPMAaLlMOHHOTO MEHEIKMEHTA B YCIOBUIX LH(POBOIA TpaHCHOPMALHH.

Pesynvmamot uccneoosanuit u ux oocyyncoenue / Research results and their discussion. 11peo0-
pa3oBaHMe KIMEHTCKUX MPEANOYTCHUN TPOUCXOIUT M0 BO3ACHCTBUEM TEXHOJIOTMUYECKOHN PEBOIIONNHN U
MOJISpPHHU3AIINU KaHaJoB mpoaax. [Ipu aTom HabromaeTcst Bce O0NbIHiA MHTEpPEC K U(POBBIM KaHAIaM
00CITyKMBaHUS CPEIN KIIMEHTOB, UYTO TOOYK/IaeT KOMIIAHUU pa3padaThiBaTh U BHEAPSATH U(POBHIE KITH-
SHTCKHE CEPBHUCHI B paMKax HHPOpPMaIIMOHHOTo MeHemkmenTa [ 10, c. 37].
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B coBpeMeHHBIX YCIOBHSIX U(PPOBBIC KIMEHTCKUE CEPBUCHI HE TOJNBKO PA3BUBAIOTCS B CETMEH-
Te TIOMCKA HHPOPMAIMH WIIN TPEAMPOIAKHOTO KOHCYIBTHPOBAHUS, HO U 00CCIICUNBAIOT MOTHOIICHHBIN
LUKJI B3aMMOJICHCTBUS KITMCHTA M KomnaHuu. Ha pucyHke 1 oTpakeHa qUHAMHKa POCCHICKOTO PhIHKA
OHJIAWH-TIpoax: 3a nocieqaue 10 et ero 00beM BBIPOC MPAKTUYECKH B 5 pa3 U COCTABUII 110 UTOTaM
2022 r. 2,1 TpnH.pyo.

-é
|

MApA.pySs.

-g
|

2013 2014 2015 2016 2017 2018 2019 2020 201 2022

Puc. 1. O6bem npoaax pocCHHCKOTo phIHKa Yepe3 nudposbie kKaHaibl u cepuckl / Fig. 1. Sales volume of the
Russian market through digital channels and services
*Uctounuk: [11]/ Source: [11]

KonkypeHTHOE pa3BUTHE OOJIBIIMHCTBA PHIHOYHBIX CETMEHTOB M HEOOXOIUMOCTH TOBBILICHUS
JIOSUTBHOCTHU KIIMEHTCKOM 0a3bl CO34a0T NPEANIOCHUIKN [UIsl TOBBILIEHHUS 3HAYUMOCTH KIMEHTCKUX Cep-
BHCOB B CHUCTEeME MH(POPMALIMOHHOTO MEHEPKMEHTA. YIPaBJICHHE KIMEHTCKUMU CEPBUCAMH LIEIECO0-
Opa3HO OCYIIECTBIAThH C MOMOILBIO TEXHOJIOIUH NHPOPMALIMOHHOTO MEHEIKMEHTA IO JIByM B3aMMOC-
BSI3aHHBIM NIPUYHHAM:

1) ynpasneHue J0sUIbHOCTBIO KIIMEHTOB U 00€CIIeueHHEe X BO3BpATa B KOMIIAHUIO OCYIECTBIIS-
eTcs Ha OCHOBE NEPCOHATIBHON HHPOPMALMU O KIMEHTCKUX MPEIIOYTCHUAX U 0COOCHHOCTAX MOTPeOu-
TEJIbCKOT'O MOBEICHMS: KaK [IPaBUIIO, LH(POBbIE IOTPEOUTENIN OCTABIISAIOT JOCTATOUYHO JIETKO OTCIIEKHU-
BaeMbIi ITU(GPOBON CJIeN, OMHAKO 00bEeM ATOW MH(OPMAITUU JOCTATOYHO MacITaOeH, a ee 00paboTKy
HEOOXOJJIMO OCYIIECTBIATh OYKBAaJIbHO B PEXKHUME PEAIbHOTO BPEMEHHU, TOJIBKO B 3TOM cliydae OyayT
MPUHUMATBCS aKTyallbHbIe U 3P QEeKTUBHBIC yIpaBICHUECKUE PEIICHHUS;

2) ucrnojbp30BaHue MU(POBBIX TEXHOIOTUH B YIPABICHUH KIMEHTCKUMH CEPBUCAMH MO3BOJISIET
HaunOoJiee MOJTHO, KaYeCTBEHHO, IOCTOBEPHO U CBOECBPEMEHHO OCYIIECTBISTH MOHUTOPUHT MHAUBUIY-
QJIBHBIX KJIMEHTCKUX MPEINOYTCHUN 1 YPOBHS YIOBJICTBOPEHHOCTH Ka4eCTBOM OOCITYKMBaHHUsI, a TAKXKE
MPOBOAUTH JaNTalHI0 KaHAJIOB 00CITYyKUBaHUS K TPEOOBaHUSIM KIIMEHTOB.

O06o0uiaomyM HarpasieHHEeM HH(OOPMAaLMOHHOIO MEHEIXKMEHTa, obecrnieunBaromuM 3ddek-
TUBHOCTH YIIPABJICHYCCKUX PELICHUI B MPAKTHKE MPHUBJICUCHUS U YIEpXKaHUS KIMEHTCKOH Oasbl, sB-
JsieTcsl KIMEeHTCKasi aHaIuTHKA. VICTob30BaHne MHCTPYMEHTOB U TEXHOJIOTHH KITMEHTCKON aHaJIUTHKU
1eecoo0pa3Ho Ha BCeX dTanax o0CIy)KHBaHUs KIHEHTOB [7, ¢. 64]:

— Ha Ymane npusieyenus ocyecTsisiercs AuddepeHnnanis KIMSHTCKON 0a3bl, BbIACICHUE Lie-
JIEBBIX TPYIII KIIMEHTOB, BBISIBICHUE IPUOPUTETHBIX KAaHAJIOB UX 00CIYKUBaHUS,

— 9man cmumMyIuposanus peIHasHaueH Ul JeTaau3alud KINCHTCKUX MPENOoYTeHNH, [TOHHU-
MaHHe Tpo0IeM B 00ecTiedeHUN HEOOXOMIUMOTO YPOBHS KOHBEPCHH, OICHKE MPHUOBIIFHOCTH KaKIOTO
KJIMEHTA C YYETOM €ro KU3HEHHOM LEHHOCTH;
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— oman yoepicanusi TO3BOJISIET BBISIBUTH MOTSHIINATIBHO JIOSIBHBIX KJIMEHTOB U KITMEHTOB, CKJIOH-
HBIX K YXOJIy, a TaKKe pa3padoTaTh MEPHI 110 MX YIEePKAHUIO B COOTBETCTBUU C MPEIIIOYTCHUSIMHU;

— Ha smane 6036pama HEOOXOAMMO MMOHUMAaHKE, KAKyI0 KaTeropHio KIMEHTOB €CTh HeoOXOau-
MOCTH (a TJIaBHOE — BO3MOYKHOCTb) BO3Bpalllarh, KAKUMHU CIIOCOOAMHU 3TO MOYKHO C/IeNIaTh.

Ha pucynke 2 oTpakeHa CTPyKTypa pe3yJbTaTUBHOCTH KJIMEHTCKUX CEPBHCOB B yCIOBHSX HC-
MTOJTF30BAHMS TEXHOJIOTHI MH(POPMAITMOHHOTO MEHEKMEHTA.

LEeHHOCTb JXW3HEHHOTO
UHKNa KnueHTa

onTHUMK3aUWA U3OEPKEK
KIUEHTCKKHX CEPBUCOB AonA BepHYBUMXCA

KIMEHTOB

yaepxaHue KnMeHToB

nepekpecTHblE U
AONONHUTENbHBIE
npoJaxu
Puc. 2. PamxupoBaHue nioka3aresieil pe3ybTaTHBHOCTH yIIpaBJeHUs KiMeHTckuM cepBrucamu / Fig. 2. Ranking of

customer service management performance indicators
*Ucrounuk: [9] / Source: [9]

Haubonee BocTpeOOBaHHBIM WHCTPYMEHTOM HMH(OPMAIIMOHHOTO MEHE/KMEHTa SIBIISIOTCS
CRM-cucremsbl, HCIOIb30BaHUE KOTOPHIX B TOW WJIM WHOW CTeNeHH HaOmromaercst B 88 % KOMITaHUH.
CRM-cucrema mo3BoJisieT He TOJIBKO OTCIEKHUBaTh MHPOPMAIIUIO O pe3yibraTax OOCTyKMBAaHUS KITU-
€HTOB, HO M aKKyMYJIHPOBATh €€ W3 Pa3IMYHBIX KAaHAJIOB Pa3BUTHs KIMEHTCKHX CEpBHCOB [2, c. 15].
Pa3paboTka cooctBerHoit CRM-cucTeMbl 1 MHTErpaiys ee B HMHPOPMAIMOHHYIO CHCTEMY KOMITAaHUH
SIBIISIETCS IOCTATOYHO 3aTPAaTHBIM MEPOIPHUATHEM, OJJHAKO HEOOIbITNEe KOMIAHHHA MOTYT UCIIOIh30BaTh
TOTOBBIC TTAKETHBIC PEIICHIS C OTIATOH IMOATMCKH Ha HEOOXOAMMBIEC CepBHUCHI [8, ¢. 126].

CornacHO MaHHBIM aHAIMTHYECKOTO areHTcTBa TAdviser, HamOoibImass BOCTPEOOBAaHHOCTH
CRM-cucrem Habronaetcst B cdepe toprosiu (17,4 % Bcex npoekToB), ¢puHaHcoBbie yeayr (14,1 %)
u nHpopMaMoHHbIX TexHonorui (8 %). B menbiielt crenenn CRM-crcTeMbl HCTIONB3YIOTCS B Ta-
KHX cdepax AesTeIbHOCTH, KaK HeJBIKUMOCTS (3,4 %), koHcantusr (3,3 %) ¥ TpaHCIIOPTHBIC YCIYTH
(3 %) [9]. JIunepom 1o konmyecTBy yuacTHUKOB CRM-cuctemsl siisiercss CoOepOaHK, peain3yroluii jipa
KPYIHEHIIUX MPOEKTA JUIS PO3HUYHBIX U KOPIIOPATUBHBIX KIIHMEHTOB.

Cuctema nH()OPMALMOHHOTO MEHEPKMEHTA Ha OCHOBE HCIIONb30BaHMUS

CRM-TeXHOJIOTHH TO3BOJISICT PEIIUTh PSiJi CTPATETHUECKUX M TAKTUYECKUX 3aja4 10 yIpaBie-
HUIO KIMEHTCKUMU cepBUcami [3, c. 56]. Busyanuzauus BHEIpEHUs

CRM-texHomoruii B cucTeMy WH(GOPMAaIMOHHOTO MEHEKMEHTa KOMITAaHUU TIPE/ICTABICHA Ha
pucyHke 3.

Peanmzarnus npemaraeMoro MexaHu3Ma BO3MOYKHA B JTIOOBIX KOMITAHUSX 0€3 MPUBS3KH K OTpac-
JIEBOW TIPHHAJUICKHOCTH, a TAK)KE C YIETOM MacIITaOMPOBAaHUS JEATEIHHOCTH M 00beMa KIIMEHTCKON
6a3pl. [ToMuMmo ympaBneHus KiueHTCkuMA cepBucamu CRM-cructeMa mo3BoOJIsieT CHHXPOHH3UPOBATh U
CHUCTEMAaTH3UPOBATh pabOTy KIMEHTCKUX MEHEIKEPOB, YTO JaeT BO3MOXXHOCThH IOBBICUTH dPPEKTHB-
HOCTh M OTAA4y OT BJIOKEHHH KOMIIAHWW B Pa3BUTHE TEXHOJOTUH WH(OPMAIIIOHHOTO MEHEIKMEHTa
[12, c. 73].
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Puc. 3. Mexanu3sm ucnonb3oBanuss CRM-cucTeMsl B ynpaBieHUH KiIHeHTCKUMU cepucamu / Fig. 3. Mechanism
of using CRM-system in customer service management
*HWcTounuk: cocraBieHo aBTopamu / Source: compiled by authors

3axnrouenue / Conclusion. Takum 00pa3oM, yrpapiieHNE KITUESHTCKIMH CEPBUCAMH OXBATHIBACT
MHOYKECTBO HHCTPYMEHTOB U TEXHOJIOTUH WHPOPMAITHOHHOTO MEHEPKMEHTA, BLIOOP KOTOPBIX [EIeCO0-
Opa3Ho OCYIIECTBISTH UCXO/S U3 BO3MOYKHOCTEH KOMITAHUH U OTa4H OT MX MCHONIb30BaHus. be3ycios-
HO, JIOCTHXKEHHE BHICOKOTO YPOBHS CTAOMIIBHOCTH KIIMEHTCKON 0a3bI U JIOSJIBHOCTH KITHEHTOB SBJISCTCSI
3aJ10roM 00I11ero YpoBHS 3((EKTUBHOCTH, TPOLYIIUPYEMOTO YIPABICHUEM KIMEHTCKUMHU CEPBHUCAMHU.
B YCIIOBUAX BBICOKHX TEMIIOB TEXHOJOTHYECKOI'O Pa3sBUTUA CHUCTEM O6CJ'Iy)KI/IBaHI/I$[ KIIMEHTOB pacTeT
WHTEpPEeC MEHE/PKEPOB K MU(MPOBHIM TEXHOJIOTHSIM ¥ MHHOBAIIMOHHBIM WHCTPYMEHTaM (OpMHUpOBaHHUSI
00paboTKH 0a3bl KIMEHTCKUX JaHHBIX, BKIKOYas BOBMOXKHOCTH 110 YIPABICHUIO KIIMEHTCKUMHU MPE/IO-
YTCHUSIMU U JIOSUTBHOCTBIO.
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